THE EASTERN UNDERWRITER 


(SucckEDING THE JOURNAL OF INSURANCE EcoNOMICS, ESTABLISHED IN 1899) 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 








Twelfth Year; No. 51 


BROKERS 10 INCORPORATE 


WILL HAVE OFFICES AND STAFF. 





Increased Activity of Association De- 
mands Working Force—Now a 
Live Factor. 


Plans are under way for incorporat- 
ing the Insurance Brokers Association 
of New York and establishing perma- 
nent headquarters to carry on the im- 
portant work which the organization 
has undertaken. Offices will be open- 
ed in the Hilliard building on John 
street, and a secretary and staff will be 
in charge. 

The Insurance Brokers Association | 
has been in existence for the past fif- 
teen years, but it was not until the 
Merritt Legislative Committee began 
its hearings in this city on the fire in- 
surance situation about a year ago, 
that the association really became an 
important element in fire insurance af- 
fairs. For years its membership was 
very limited, and even of that number | 
few took any active interest in public | 
fire insurance questions as a body. 

But when the Merritt Committee un- | 
dertook to draft several bills affecting | 
the business, one of them a brokers | 
license bill, the more important offices 
got together to cooperate with the 
committee on the terms of the propos- 
ed law. The association had on previ- 
ous occasions been effective on legisla- 
tive matters, and their advice and co- 
operation was appreciated by the mem- 
bers of the Merritt Committee. A com- 
mittee worked for weeks over the bro- 
kers license bill and other measures 
and that these bills, which are regard- 
ed as an important step toward im- 
proving conditions generally, ever be- 
came laws is largely due to the efforts 
of the Brokers Association. 

Since that time the work of the as- 
sociation has increased greatly, neces- 
sitating a separate organization and 
staff to take care of it. Its member- 
ship, although at the present time not 
exceeding 200, consists of the leading 
Offices of the city. With the incorpora- 
tion of the brokers and a regular or- 
ganization to carry on their work, the | 
association will continue, as it has} 
been for the past year, an immense | 
force for the betterment of the busi- | 
ness. | 

It is noticeable also that since the 
brokers got together in a real active | 
organization, there is a better feeling 
among them, and however keen the| 
competition for lines, they can come} 
together in the association with entire | 
good feeling. The brokers association 
will hereafter doubtless be a factor to | 
be taken into consideration by the com- 
panies. Often the companies need the 
moral support of the brokers, and on | 
one occasion at least, when the ques- 
tion of adjusting the commission scale 
in New York was being considered, 
the co-operation of the brokers proved 
to be very valuable. 
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NEW ENGLAND'S DIVIDENDS 


INCREASED SCHEDULE FOR 


pemerer 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1911.. 
Liabilities (including capital). 
Reserve as a Conflagration surplus. . ik 
Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


1912, 


Sturdy Old Institution Ever Among the 
Leaders in Liberality to 
Policyholders. 


When, nearly two-score y« 
old New England Mutual Lifé 
ed to apply the provisions of the Mas- 
sachusetts law governing surren 
values, etc. to all its policies, there were 
those who thought it was inviting an- 
nihilation through an avalanche of sur- 
values. 

this sturdy in- 
moment viewed 
standpoint of a 


con- 


ars ago, tne 


volunteer- 


der 


$30,178,913 
16,349,300 
1,500,000 
12,329,613 


renders and demands for policy 
But the management of 
stitution never for 
the matter from the 
| dissatisfied policyholder, rather 
sidering the means the 
tionship between policyholder and « 
pany could be more closely cemented. 
This has been accomplished by making 
the policy something good to continue 
in force. 

A record showing the achievements of 
the past thirty-five years in this respect 
would make interesting reading, but no 
single incident would attract more at- 
tention than the announcement made 
|during the past week, when the Com- 
pany placed its 1912 dividend schedule 
in the hands of the agency force 

Some Illustrations. 
following condensed items on pol- 
ages 25, 35, 40 and 55 
will give some idea of what the policies 
on the first, second, third, fourth, fifth 
and tenth dividends are to receive: 


one 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 


whereby rela- 


ome 








Entered United States 
1866 


North British 


The 
icies issued at 


and Mercantile 


Ordinary _ Life. 


Insurance Co. 


Established 1800 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








THE EXAMINATION 


into the affairs of the 


Pittsburgh Life and Trust Company 


BY THE NEW YORK INSURANCE DEPARTMENT 
The Report Sets 


That the policyholders of the entire N 
Company are being treated fairly 


TO rr TEXAS LAW? 
ovement Under Way to Compel In 
vestment of Reserve Accumu 

tions in Mississippi 


Has Just Been Completed. Fort! 


That the affairs of the Company ‘ 
are in good condition a 

That the Company is steadily in- 
creasing its business 


That such condition appears to be 
the result of the management 


That the expenses incurred are well within the lawful limitations 


trom 
laws for 


The above is certainly a high compliment coming, as it does, the Depart 
ment of the State that recently enacted the most exacting the conduct of 
ife insurance companies that are on the statutes of any commonwealth. No other 
life insurance company has been admitted to the State of New York since the 


enactment of these laws. 


W. C. BALDWIN, President 


serve 
present 
model 


on i 
Texas 


for the 








bill. 
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vailing for the 


\ce 
Prem. 17.80 
1896 $80 
1897 $.55 
1898 
1899 1.45 
1900 1.40 
Prem. 18.50 
1901 1.7 
1902 4.55 
1903 
1904 
1905 
190¢ 


1907 1° 


years 1896-1900, 1901-1907 
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is given 
herewith: | - 
Ordinary Life. | Are You Enthusiastic 
20 35 40 45 50 55 60 | Over your Company? If not, either you are a poor agent, or you 
3.30 27.30 32.60 39.70 49.20 61.90 79.10 | have a poor company. In soliciting, it makes all the difference 
6.30 7.70 9.60 12.10 15.55 20.10 26.10 in the world whether you have a Company which inspires your 
6.00 7.30 9.10 11.50 14.75 19.20 25.00 unbounded enthusiasm. Ask our agents whether they work for 
5.90 7.15 8.90 11.25 14.40 18.70 24.50 } such a Company. 
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20Payment Lite The State Life Insurance Company 
a | INDIANAPOLIS 
51.40 35.40 40.40 7.1 55.70 67.20 2 
a ee 10.40 10 KE o- on 19.0 Not The Oldest--Not The Largest--Just The Best 
i.bo 0 L2.wo o.0 900 
1.25 8.40 9.90 12.05 14.75 18.50 7 
10 $25 9.75 1185 1455 18.35 NINE MILLION DOLLARS 
7.00 8.10 9.55 11.65 14.30 18.15 Deposited With The State of Indiana 
0.90 (90 9.00 11.45 14.05 17.85 For The Sole Protection of Policyholders 
2.30 6.00 40.60 46.60 54.70 65.70 81.20 | “ 
eo 14 9 "46 99 9°r | 1 
120 $10 930 1105 13.60 a5 2283 | | OUR COMPLETE PROTECTION POLICY 
9.49 1.09 aon — 275 61620 = S115 Protects against Natural Death, Doubles the Payment in the 
6.00 Loe ye 9.95 812.30 = 16.60 re event of Accidental Death. Provides for Suspension of Pre- 
ah Ap ah mip er a eran aps | miums without Forfeiture in the event of Total Disability 
6.1¢ 6.85 7.80 9,25 45 4.55 9.20 | ; 
5.90 6.60 7.50 8.90 11.00 14.05 18.55 
5.70 640 7.25 855 10.60 13.50 17.85 THE MOST DESIRABLE POLICY FOR ALL AGES 
20 6.70 41.00 46.50 53.80 64.00 78.30 
1.90 5.40 6.05 7.00 8.50 10.80 14.30 Good Territory and Address CHARLES F. COFFIN, 
4.60 5.05 5.65 6.55 7.95 10.10 13.45 Remunerative Contracts 2nd Vice President 
4.30 4.75 5.3 6.10 40 9.45 12.60 for Men Who Can “Do Things”’ 1231 State Life Building 
405 1.45 95 65 6.85 8.75 11.80 
on. . 
20-Year Endowment 5-Year Term. 
30 5 10) 4; 0) 55 25 30 35 40 45 50 55 
419 60 1 53.20 57.00 62.80 71.70 12.00 12.60 13.50 15.00 17.60 22.50 31.10 
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: z ’ - a ri Three Per Cent. Reserve Policies. factors, in connection with three per 
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5.45 5.75 6.25 6.95 8.20 10.25 ‘ons showing he succe sive dividends 1, for 1912. Printed in red ink above 
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Liberal Renewals 





Security Life Insurance Company of America 


W. O. JOHNSON, President 


Over $1,000,000 of surplus. Non-participating. 
low rates—high values. Splendid policy provisions. Big oppor- 


tunities for men with the work habit. Write 


S. W. GOSS, Assistant to President 


Direct Contracts 


Economic 


“THE ROOKERY,” CHICAGO 
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CLOSE OF PRESIDENTS’ MEETING. 


Many Important Topics Discussed and 
Resolutions Adopted—Old Officers 
Re-elected. 


Each year the annual meeting of the 


Association of Life Insurance Presi- 
dents becomes more interesting and 


more important, but it has chiefly come 


to be looked upon as outlining the 
program for the year’s work, not only 
of the Life Presidents’ Association but 


effort of all of the 
The fift 
which was 


of the co-operative 
affiliated companies. 
the 


h annual 


meeting of Association 


ield at the Hotel Astor in iis city 
ist week, was devoted to the con- 
ervation of life vsurance and this 
ibject is sure to receive a great deal 

attention at the hands of the life 


nsurance companies generally during 
he next year. 

Officers Re-elected. 
At the executive session of the 
ation held on Wednes 
re-elected for th 
These are as follows: 


Ass » 
day, the officers 


ere ensuing year. 


Robert Lynn Cox, of New York, 
eneral Counsel and Manager; Alfred 
Hurrell, of New York, Attorney; John 


New York 
executive committee 
Robert Lynn Cox, 
Clark of Cincin- 

F. Dryden, of 


!. Brinkerhoff, of Actuary. 
The following 
is also elected: 
airman; Jesse R. 
iti, Ohio; Forrest 

Newark, N. J.: Sylvester C. Dunham, 

Hartford, Conn.; Haley Fiske, of 
w York; Alfred D. Foster, of 
n: L. G. Fouse, of Philadelphia; 
Day and Charles 
York. 


associates were 


of New 
Manager Cox and his 
quently complimented on the 


Peabody 


splen- 


1 addresses which had been secured 

the meeting and pa ularly on the 
minent speakers, men who are rarely 
ailable for occasions of that kind, 
it whose remarks are all the more 
eighty by reason of their own activ- 


and pressure of work in the world 
affairs. Hon. Richard V. Linda- 
ry, leader of the New J« bar and 
lirector of the Prudential agreed 
give a memorial address on late 
enator Dryden, if he would not be 
mpelled to prepare an I 


reey 
the 


advance speech 


nd the Association would be content 
vith his extemporaneous remarks. His 
iddress was one of the most eloquent 
nd most appreciated of the meeting; 

was not oratorical, but simple, 
lirect, full of deep feeling and affec- 
onate appreciation of the rare per- 
sonality of the late president of the 
Prudential. 


Waste of the Nations. 

the spea! the morning 
Thursday were eminent in 
Dr. J. A. Macdonald, man- 
ng editor of the Toronto Globe; 


All of 
sion on 
lines, 


ers al 
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Oscar Dowling, president of the 
Board of Health; and 

Dr. Luther H. Gulick, director of the 
Department of Child Hygiene of the 
Russell Sage Foundation. Dr. Mac- 
donald particularly caught the enthu- 


siasm of the gathering by an address 
of rare eloquence on the ‘Fraternity 
of the Nations.” As directly applying 
to the business of life insurance, he 
referred to the effects of war on sub- 
sequent generations, when the strong 
are killed off and weaklings left home 
to propagate their kind, 

“Have you seriously 
reflex influence of war on the physical 
life and moral progress of the nation?” 
he said. “Forget for a moment the 
romance of war stories, the appeal of 
war and flaming perorations 
on the heroism and glory of the battle- 
field. Think rather of its biological 
reaction. Fstimate the inevitable re- 
evlts of killing off in battle or by 
your men of high courage and 
devotion, or of segregating in military 
thousands of the fit 


considered the 


songs the 


diseas: 


camns tens of 


pecimens of your young manhood 
Jvudzve what it means to breed a new 
generation from less than the best of 


the generation that went before. 
hegets like, if the laws of generation 
hold and are inevorahble, if blood tells. 
or. to sneak more exectly, if protoplasm 
tells. will von gather phvsical vigor and 
firct-clace ont of a 

hred from depleted vitality 
eased blood?” 


If like 






ry L 


generation 


and di- 


Judae Day on Conservation. 
President William A. 
Fouiteble, in his address on 
servation of Life Insurance said that the 
efforts of the must be along the 
line of waste 
annually. 
the re- 





Day of 
the Con- 


frture 
preventing this enormous 
which aggregates $100,100,000 
charged with 
the 
must decide 


taken to 


“Those who are 
sponsibility of 
of individual ¢ 
upon the measures to be 


conducting 


ympanies 


crease and minimize waste. But in 
certain directions policyholders can do 
more than the comnanies themselv 

And if the comnanies will unite in 





explaining to the public how this can 
be done, far more can be accomplished 
than if onlv here and indi- 
vidual company shovld undertake th« 
work alone. Hence, I trust the renre- 
sentative companies of this « 
will unite in a campaign of education, 
whose ‘t shall be to ¢ 

that if life 
worth taking. it is worth keenine: that 
lanse means waste: that the prematnre 
surrender of a policy means gsacrifi 


there an 


runtry 
ohir onvinee their 


nolicvholders insurance 


and that no life insurance contra 
fully performs its beneficent mission 
unless maintained in its integrity until 


final maturity.” 
Policy Loan Evil. 

There were numerous sneakers in the 
general followed, 
which was arranged vnder the following 
topics: Danger of Policy Loans, Inius- 
tice of Taxation, Evils of Lapsing, FE: 
Dissimilar Laws, Folly of 


discussion which 


pense of 





Twisting, and the Advantages of Inten- 
sive Cultivation. 

President J. R. 
Central Life, took up 
policy loans. 

“The policy loan from the standpoint 
of the investment to the company 
issuing the policy cannot be excelled,” 
he said. “Would it not be strange if 
one of these days in the future, in look- 
ing down through the as life in- 
surance companies we dis under 
the heading of collateral loans 
made on the policies of ot 
Just think of that a moment. Is it 
ble that company has accumulat 
ed this superb asset, which 


the 
question of 


Clark of 
the 


safe 


sets ol 
overed 
loans, 
her companies 
pes 
every 


cannot be 








excelled, at the disadvantage of any of its 
members? As a conservative insurance 
paying current premiums, when othe 


resources of the policyholder have fail- 
ed, it is a good thing for the insured, 
the agent and the company The ruth- 
use of loan value in speculation 
legitimate business or even in the pay 
ment of premiums unnecessarily is 
about the last step toward 
bad thing to all concerned 
Enormous Loan Increases. 
“Insurance department 
that the 24 leading companies have al- 
ready advanced in loans to policyhold- 
five per cent. of their statutory 
reserve in the year 1900, 8 per cent. 
the year 1995, and 14 per cent. in 
year 1910. The rapid increase in 
rate in which the insured is antic 
the ultimate I 
which was not to realize on it in his 
lifetime, brings up the question as to 
whether life insurance is not taking 
itself new functions, and as a con- 
sequence, as to whether it ought not 
to be re-classified. What is the propor 
tion of policies that are now written 
payable to the wife? What proportion 
of that number are now written with- 


less 
lapse and a 
show 


re Dp rts 


ers 





ipating 


object of his insurance, 





upon 








out the privilege of change bene- 
ficiary? Is not this an evidence that 
insurance has been or is now being 
withdrawn from that sacred or senti- 
mental class of investments designed 


for the exclusive protection of the wifs 
and the family, and that it has 
‘ome simply an item of 
to liens, claims, or even 
the testator. For the 
policy is like the beneficiary of a 
liable to be dropped out in the 
The position has been emphasized by 
statute, the tendency of the law 
to be there is no obligation upon the in- 
sured to repay his loan, and indeed it 
makes it possible for him never to re- 


now be 





assets subject 
the whims of 
beneficiary of a 
will, 
codicil 


seems 


pay it. One company very ingeniously 
proved to a court where the State was 
about to tax the policy loan, that they 


were not loans at all, but were in fact 
simply an advance payment on the face 
of the policy. 

“The possibility of a real run on a 


life insurance company has not ye 
disastrously demonstrated, but the fa- 
cility with which policy 
tained during the last 

ittention to them as a 
f help in time of 


ave only to add the present 


loans 
pani as 
tangible means 
Now you 


suspicion 


Union 


A GIFT 


WITH A PURPOSE 








In this season of Gifts 
we try to combine in the 
giving the pretty senti- 
ment of REMEM- 
BRANCE, with useful 
That is the 
rift. If a gift 
makes us happier, it is 


pul pose. 


idk al 


good; if it also makes us 
BETTER, it is the gift 
of gifts. Mr. GENERAL 
AGENT, your men who 
have made your year a 
happy and a prosperous 
one, are entitled to re- 
membrance. What more 
fitting 
your appreciation than 
THE EASTERN 
UNDERWRITER 
not once, but fifty-two 
times week 
That 
pur- 
them 
better in- 

Try the 
GIFT. 


gift to convey 


and every 
during the year? 
is the gift 
pose—to 
better 


with a 
make 
men; 
surance men. 


PURPOSE 





HE EASTERN 
UNDERWRITER 


105 William Street 
New York City 





a real embarrassment 
medium.’ 
Million Dollar Tax on Technicality. 


to create througa 


E. D. Duffield, general solicitor of the 
Prudential, speaking on the question of 
taxation, recited the peculiar experience 


of that company in its municipal tax 
ersy with the Newark. 


ial has been engaged for 


controy city of 


ie la two or three yeirs in the City 
of Newark over the question of munic- 
ipal taxation on its surplus, and with 


e result that on the decision of a 








AMERICAN CENTRAL LIFE INSURANCE CO. 


NON-PARTICIPATING 
INDIANAPOLIS, INDIANA 


ESTABLISHED 1899 


Over Twenty-nine Millions of Business 


Agency men in all Field Departments who are desirous of improving 


invited to associate themselves with this STRONG CONSERVATIVE company. 


Address all communications to 


HERBERT M. WOOLLEN, Vice-President 


Force 


present condition are 
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technical construction of the act the 
Prudential was obliged to pay nearly 
one million dollars last year in the way 
of municipal tax over and above the 
amount which it had seemed to us that 


That was on our de- 
ferred dividend funds. It is not neces- 
sary that we should go into the real 
merits of that case further than to say 
that it seems to me to illustrate the ne- 
cessity for a careful consideration by 
the company’s actuaries of the con- 
struction or the wording of the tax laws, 
because that great sum was taken from 
the Prudential and given to the City of 
Newark purely on the meaning to be 
given to the term liability on policies. 
We had supposed that the term liability 
certain 


we ought to pay. 


on policies had a fixed and 
meaning in actuarial parlance. We did 


not suppose that the liability created 
by a policy contract in agreeing to give 
a deferred dividend, which under recent 
legislation we had apportioned and set 
aside to the deferred dividend policy 
holders, that that form of liability was 
included within the term liability on 
policies, and therefore the general sta- 
tute exempting our liabilities we deem- 
ed exempted this liability. 


How Tax Was Computed. 


“But it was said the only exemption 
you can have for that is the value of 
the policy, therefore the insurance com- 
missioner, computing the value of the 
policy according to the statute, of course 
did not take into consideration in his 
computation the deferred dividend fund, 
.iat thereupon saying that this was a 
liability on policies, and that was fixed 
by the statute on the valuation of the 
policies, that the Commissioner should 
have taken into consideration all the 
elements of the value and must be pre- 


sumed so to have done. 


“So I say from the fact that technical 
terms have been used in the formation 
of that taxing act in New Jersey the 
Prudential was obliged to pay the City 
of Newark over $700,000 representing 
two years taxes. Now the boot being 
on the other leg, we are endeavoring to 
discover hether valuation has an 
equally broad term with liability and 
whether the I1isurance Commissioner, 





we having construed that into value, 
must give all the elements, whether we 
are now to be exempted on that theory, 


he is limited 
policies in making 


having turned out that 
to the of the 


his valuation.” 


face 


Wrong Tax Distribution. 





















President George E. lde of the Home 
Life, followed taking up the tax ques- 
tion, saying: ‘Taxation is the worst 
feature and ises from the fact that 
a State or a y needing money im- 
poses the tax in order that it may 
be lost in the general expenses of a 
large corporation. Had the local tax 
of the city of Newark been distributed 
pro rata among the Newark policy- 
holders of the Prudential, the meas- 
ure would never have passed. I can 
see little reason why a body of men 
insured in a New York company and 
residing in France or Germany, should 
pay a tax to carry out some extensive 
improvement in a western State which 
needs development Whether under 
our present system it can be done is 
not for me to say, because I am not 
1 lawyer Fairness demands that the 
local expenses connected with doing 
business in a State should be paid bv 
the policyholders of that community. 1 
advocated that ten years ago, and 
coupled with the s stion that you 
do reach your policyholder at least 
once a year, when you send him his 
notice, and that you should tell him, 
after segregating your charges you 
should tell him in your statement your 
dividend is so much: had it not been 
for the tax, your dividend would have 
been so muct That met with some 
support and with a great deal of dis- 
sent. It is radical and it is contrarv 
to the general practices, but there is 
no use of trying to meet an issue of 
this sort by half-hearted measures.” 

Pseudo Insurance Experts. 

President Arthur E Childs of the 





Columbian National Life, speaking of 
the evil of twisting said: 


“Certain agents, to extend their 
twisting practices, have enlarged their 
field of operations by calling them- 
selves insurance experts, or actuaries, 
or by organizing abstract companies, 
thereby putting themselves in the 
position of being agents for all com- 
panies who will permit them to place 
insurance with them, after having per- 
suaded a policyholder to drop his policy 
in any one company. This band of 
ravenous wolves going about in sheep’s 
clothing has been fully exposed by the 
insurance journals and newspapers, and 
was the subject of a strong resolution 
adopted by the National Association of 
Life Underwriters at its Twenty-second 
Annual Convention, which resolution 
has undoubtedly been received by all 
members of this Association. 


“While a twister may deny that he 
speaks untruths yet he accomplishes 
the same results by speaking only half 
truths, or suppressing essential 
comprised in the whole truth. One of 
the definitions of the word twist is ‘to 
make crooked,’ and therefore it fol- 
lows that the twister is a crook.” 


High Lapse Ratio. 


Vice-President J. L. English of the 
Aetna Life had some effective evidence 


to offer on the extent and effect of 
lapsing. He said: 
“T have selected sixteen of the 


largest companies doing a regular busi- 
ness, not including the Industrials, and 
find that in the year 1880, going back 
to the time before cash surrender 
values were known in the business, the 


lapses would be about 41 per cent. of 
the business issued in the year. Tn 
other words, it took 41 per cent. of 


he new business issued to replace the 
Inss by lapse. You will all remember 
that hefore cash surrender values were 
introduced. there was great fear that 
would serve to cause the lanse 
of nolicies: that men would be induced 
in times of financial pressure, to give 
vp their nolicies because of the cash 
they could realize from them. T am 
going to show here that it does not 
that fear has been realized 


they 


near that 


practice 

“In the vear 1885, five years later, this 
nercentage of lanse to new business 
issved the same vear had fallen to 32. 


Tn 1890, still before cash surrender 
values were in vogue, this percentage 
has fallen to 27 ner cent. In 1994, the 


last vear before the disturbance oc- 
casioned hv the New York Investiga- 
tion, the percentage was still 27 ner 
cent. but in 1906. when the nvhlic mind 


was verv much disturbed hv the action 
of the investigation, and more 
nerhans bv the remarkable 

which were annearing in the 
and magazines unon 
the nereentage of lanse to 
issned was 55. Tn 
to 48. and in 191 to 38." 


naners 
ject new 
hci nace 
fallen 


Making Evil Compulsory. 

Tohn MW. Tavlor of the 
Mutwal Life smoke of com- 
moliev loans and 
for this growing 


President 
Coannectient 
nvisorv suggested a 
remedy and wide- 


spread evil 


“One of the most 
t has ever happened in 
of inimical life insurance 
was that statute written in the 
of New York up at Albany in 
which compelled your companies 
all companies doing business in this 
State to make loans upon its con- 
tracts,” he said. “Nine States of the 
Union, gentlemen, have followed that 
precedent, and we must comply with 
the law if we are going to transact 
business in those States. That law 
may be unconstitutional. Suppose it 
is, and it is so declared. But like the 

preventing the removal of 
causes to the Federal Courts, which has 


unfortunate things 
the history 





1906, 
and 


statute 


been declared unconstitutional in ten 
cases in the United States Supreme 
Court, there is the final umpire, the 


insurance superintendent of commis- 
sioner, who, despite the unconstitution- 
ality of the law, says to the non-State 





facts ? 


still | 
articles | 

news- | 
this sub-} 


1907 it had | 


legislation 
Acts | 








Incorporated as a Stock 
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Company by the State of Illinois 







COM PANY 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 


INSURANCE: 

















company ‘comply with it or I will can- 
cel your license.’ So we are perfectly 
helpless so far as declining to make 
these loans upon that class of contract 


connection with life insurance, policies, 
speaking solely from the standpoint of 
the policyholder. Mr. Hurrell said that 
he believed that in the public mind no 


in certain States is concerned. distinction was made between the 
The Remedy. “dividends” of a life insurance policy 

“What are the remedies? In the and the dividends from a share of 
presence of four hundred and thirty- stock. The Eastern Underwriter called 
eight millions of dollars invested in attention to this fact in the issue of 
policy loans, it seems absurd to say November 16, and pointed out the 


stop loaning. But I say to you gentle- 
men if this tide keeps rising we shall 
all have to stop doing that thing just 
as certain as the sun rises. 

“There igs another remedy that has 
been ‘hinted at this afternoon, and that 
is to raise the rate, which is perfectly 
feasible in every State of the Union. 
But I think there are two methods, 
one of which we pursue, that are 
practicable. One is to induce your own 
people to call a halt on these accommo- 
dations, and the other is to instruct 
your. representatives to discourage 
them whenever those requests are pre- 
sented.” 

Dividend a Misnomer. 


Alfred Hurrell, attorney for the 
Association, brought up for discussion 
the use of the term “dividend” in 


folly of continuing to use this misno- 
mer. Purely on the grounds that these 
return premium payments being called 
“dividends,” the Treasury Department 
of the Government was considering 
taxing the whole sum under the in- 
come tax law, the life insurance 
pany, of course, paying the tax. 
The convention took up the question 
later and the following 
tions: 
“Whereas, 
standing is 


com- 


passed resolu- 


the popular misunder- 
reflected in measures for 


the excessive taxation of the premium 
income of all life insurance companie¢ 
on the mistaken theory that they are 
institutions for profit, now therefors 
be it 

“Resolved, that it is the sense 0 








An old, well established, progressive li 


sylvania. 


A COOD OPENING 


dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


fe insurance company, with unexcelled 


105 William St., New York City 








Assets $2,127,667.58 - - 


For Territory Address 





RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Surplus to Policyholders $236,303.93 


Liabilities $1,891,363.65 





2 Secretar 








Great Southern Life 


| 
} 





J.S. RICE 
President 


J. T. SCOTT 
Treasurer 





HOUSTON, TEXAS 


Insurance Company 


Insurance written first year over 


SIX MILLION DOLLARS 


New Insurance Written During 1911 
$627,400 
600,400 


January 
February 
March 655,585 


(April . 1,135,150 $3,018,535 
ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 


O. S. CARLTON, Vice President 
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this convention that such member 
of the Association be requested to 
forward to the General Manager a pro- 
posed term more correctly describing 
the fund in life insurance which has 
hitherto been known as ‘dividends,’ in 
order that the Association may select 
and recommend one for general use.” 

There were numerous other speakers 
among them being: President P. W. 
Jenkins, Security Mutual Life; Secre- 
tary William Alexander, of the Equit- 
able and General Counsel Cox. 

At the close of the meeting a num- 
ber of resolutions were adopted, some 
of which in addition to that concern- 
ing the use of the term “dividend, 
already given, were as follows: 

Health Bureau Extension Fund. 

“Resolved, that a sum not to exceed 
$5,000 ‘be appropriated for the purpose 

equipping the health bureau of the 
\ssociation for further and more ag- 
eressive activities in the cause of pre- 
venting disease and prolonging lives, 
expenditures in this direction to be on 
plans to be laid down by the Life 
Conservation Committee.” 

Federal Incorporation. 

The President having in his message 
to Congress recommended legislation 
permitting corporations transacting in- 
erstate ‘business to become incorpor- 
nted under an appropriate law con- 
taining provisions for their suitable 
regulation. 

“Resolved, that it is the sense of the 
members of this Association that the 
advantages of such legislation should 
include insurance companies as well as 
other corporations, and that the coun- 
el of this Association be requested to 
advocate such inclusion before the 
ommittee of Congress to which that 
ortion of the President’s message may 

referred.” 





EXPENSE BLANK. 





Preliminary Draft By Committee of 
American Life Convention Sub- 


mitted for Approval. 





Some of the members of the commit- 
appointed by the American Life 
onvention to draft a form for the tab- 
Jating and reporting of first year’s ex- 
venses in connection with the writing 
new business, met at the Hotel 
stor last week (availing themselves 
the opportunity presented by being 
attendance at the Life Presidents’ 
onvention for this purpose). A form 
vas outlined and submitted to the two 
nembers of the committee not present, 
for approval. 
The committee 
Baldwin, president Pittsburgh Life & 
rust, chairman; Henry Abels, secre- 
tary Franklin Life; J. B. Reynolds, 
resident Kansas City Life; Arthur F. 
Hall, secretary and manager Lincoln 
National Life, and A. W. Koch, general 
manager Southern Union Life of Waco, 
Texas. 


- = 


consists of W. C. 





GENERAL OR SPECIAL CONTRACT? 





Important Question of Construction of 
Policy Comes Before United States 
Supreme Court. 





The question whether a life insur- 
ince policy can be construed as a con- 
tract within the meaning of general 
and commercial law, is the point be- 
fore the United States Supreme Court 
in a case appealed by the Northwest- 
rn Mutual Life over a verdict of the 
United States Circuit Court of Appeals 
which was given in favor of the heirs 
f J. Samuel McCue of Charlottesville, 
Virginia. 

McCue was executed for wife mur- 
der, and when his children demanded 
the payment of the policy in the North- 
western Mutual, the Company contest- 
ed on the ground that they had no 
right to realize because the insured 
died on the gallows in expiation of a 
crime. The Circuit Court held that the 
policy was a special contract made in 
Wisconsin, the home of the Company 
and not to be interpreted under the 
commercial law as the Company claim- 
ed. The policy was for $15,000. 





OPENING CASUALTY BRANCH. 





Old Line Life of Milwaukee Appoints 
George J. Bryant as Departmen: 
Manager. 





George J. Bryant has been appointed 
manager of the Casualty Department 
for The Old Line Life of America, 
which has headquarters at Milwaukee. 
Mr. Bryant is a Wisconsin man and 
has been engaged in the accident busi- 
ness for over six years, part of which 
time was in a supervisory capacity. 
He has also had much field experience. 
Previous to engaging in the accident 
business Mr. Bryant was a successful 
life underwriter. 

The Old Line Life proposes to write 
the regular forms of accident and 





health insurance, ranging in premium | 


from one dollar per month and 
ward, and will also write commercial 
policies. Territory in the States of 
Wisconsin, Illinois and Michigan will 
rapidly be developed in this depart- 
ment. 

President Fry thas an institution with 
approximately $900,000 surplus to pol- 
icyholders and it is his intention to 
extend its business in a conservative 
and permanent manner. 





FIDELITY’S NEW SUPERVISOR. 





C. H. Johnston, Formerly of the Old 
Colony-Commercial, Will Develop 
Middie West. 





Cc. H. Johnston has been appointed 
a home office supervisor for the Fidelity 
Mutual Life, and for the present will 
devote himself to developing the Mid- 
dle West territory, with headquarters 
probably in Des Moines. 

For sometime past Mr. Johnston has 
been superintendent of agents for the 
Old Colony-Commercial Life of Chicago. 
He completely reorganized the agency 
force of that Company, made of it a 
more efficient producing body and in 
his new connection he takes with him 
the good wishes of the Old Colony 
officials. 





The Insurance Obligation. 

A highly imaginative writer in the 
Strand Magazine has set out to show 
some of the things that could be oc 
complished by the six richest men in 
the world by pooling their wealth. As 
demonstrating the stupendous sum 
within the control of these men, it was 
pointed out that all forms of insurance 
carried by the people of Great Britain 
amounted to $4,000,000,000, and that 
these money kings could pay oft all of 
this without waiting for fires or death 
or accidents or any other contingency 
necessary for the realization of the in- 
surance and they would have $1,000,- 
000,000 left. 

As a pleasant diversion for a statis- 
tician on a dull winter evening, the 
idea has some interest, but it would be 
hard to conceive of a more misdirected 
use of wealth than that. Insurance is 
valuable not by reason of the amount 
of money it represents, but because it 
acts automatically in nullifying the ef 
fects of loss. Insurance paid prema 
turely defeats its own object and re 
flects adversely on the whole system 
by disturbing the established calcula- 
tions as to the probable loss and thus 
affecting the cost of the business to 
all. But where this suggestion falls 
down most precipitously, is in the idea 
of meeting this great insurance obliga 
tion. Insurance is never a_ burden, 
and by the very means of the distribu- 
tion of the loss, through premiums 
paid ‘by all, it gets one of its greatest 
sources of strength. 





R. H. Campbell, for six years with 
the New York Life—two years as 
agency director at Baltimore and four 
years foreign inspector—has been ap 
pointed general agent of the Security 
Mutual Life of Binghamton for Loul- 
siana, with headquarters at New 
Orleans. 
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I ‘HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
eagents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies 
. for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








National Life Insurance Company 
MONTPELIER, VERMONT 
Mutual. Organized 1850. 
This company has increased its dividend sca.e this year for 


the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 


An attractive monthly income policy just placed on the 
market. 


A good agency opportunity tor the right man in Central 
New York. 


CORRESPONDENCE INVITED 








Just What You Have Always Wanted 


LIBERAL COMMISSIONS—LIBERAL RENEWALS 
LIBERAL EXPENSE ALLOWANCE 
LOW PREMIUMS—HIGH GUARANTEES 
TOTAL DISABILITY FEATURE 


Everything up to the minute. Great opportunity for GOOD MEN in 
OHIO—KENTUCKY— WEST VIRGINIA. 


If not a PRODUCER-SAVE YOUR STAMPS 


THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President CLEVELAND, OHIO 














The Great Western Life Insurance Company 


of Kansas City, Missouri 


GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 











Desirable general agencies for men with records as producers. Address the Company 
FEDERAL LIFE 
To the mght man we are prepared to offer a permanent Contract carryit 
LIBERAL First Year and Renewal Commissions 
We want a competent Manager for Toledo and Northwestern O} 
Contracts strictly Commission and without advances or salaries If interested 
address ISAAC MILLER HAMILTON, President, CHICAGO 








BUMPER CROPS IN TEXAS 


Are assured this year 


TEXANS NEED INSURANCE 


* And have the money to pay for it 


Southwestern Life Insurance Company 


Oldest and Strongest Texas Company DALLAS, TEXAS 
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CLEVBLAND LIFE POLICIES 


SCHEDULE OF RATES AND VALUES. 





Progressive Western Company Weill 
Equipped With Attractive and 
Liberal Forms. 


An attractive policy form is that of 
the Cleveland Life Insurance Company. 
In appearance it strongly resembles a 
high class legal document. 

The policy before us (Ordinary 
contains the usual features, as to “in- 
contestability; grace in the payment of 


Life) 


premiums; revival and -reinstatement; 
automatic non-forfeiture, cash surren- 


der, paid-up or extended insurance val- 
ues; loans; suicide (exemption for one 
year), etc. 

It contains a clear statement as to 
valuation, change of beneficiary and as- 
signment. There is also provision as 
to a change in policy form, if desired. 

By paying a slightly increased pre- 
mium the assured in a supplementary 
contract may receive release from fur- 
toer payments in case of total disable- 
ment. 

Schedule of Values. 

This policy (O. L.) $10,000, non-parti- 
cipating, age 35 calls for an annual pre- 
mium of $219.90 and contains values as 
follows: 


‘a b ec) 
Cash or Loan Paid-Up Ins- Extended 


After 
Years Value nsurance Years Days 
Base $220 $540 2 170 
See 350 849 3 307 
S savex 480 1,150 5 109 
ae 620 1,470 6 267 
7 teegs 780 1,800 8 76 
ae 949 2,140 9 223 
D: cane 1,090 2,440 10 246 
i pcaciocs 1,250 2,730 11 236 
EE <owsss 1,410 3,010 12 160 
Re adcnues 1,580 3,290 13 40 
By dsthde 1,740 3,570 13 23 
eee 1,920 3,840 14 46 
: Serres 2,090 4,100 14 158 
eee 2,270 4,360 14 256 
ere 2,460 14 330 
es 2,640 15 8 
:. are 2,830 15 3 
aD ovéus 3,020 15 37 





In lieu of payment of the entire face 
value of the contract in a lump sum, 
four instalment options are given. 


Rates on Standard Forms. 

We give herewith rates, non-partici- 
pating, on five forms, namely: Single 
premium, ordinary life, twenty payment 
ife, fifteen payment life and twenty 
year endowment: 


Single Ordinary 20 Pay’t 15 Pay't 20 Year 
AGE Prem. Life Life Lif End'ent 
$15.39 





21 $312.26 
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Single premium and ordinary life poli- 
cies issued up to age 65 
Monthly Income Rates. 
Annual premiums for $1,725, or $2,400 
payable in 240 monthly instalments of 


$10 each on leading forms are as fol- 
lows: 

Ordinary 20 Pay’t 
AGE Life Life 


20 Yr. 
End'nt 


15 Pay’t 10 Pay’t 
Life 


$41.00 
41.66 









oA 
35 
36 75.95 
a7 76.50 
38 76.80 
39 770 
40) 77.86 
41 78.48 
42 79.18 
3 79.94 
44 80.78 
45 81.73 
46 82.83 
47 84.03 
48 85.35 
49 86.81 
O 88.42 
51 90.23 
52 92.21 
53 94.40 
54 96.82 
a) 99.50 
a6 102.45 
dT 105.68 
5S 109.26 
a9 113.17 
ie 126.66 117.48 


Ordinary life and ten payment life 

policies issued up to age 65. 
Reducing Premium Policy. 

The Cleveland Life issues a “20 Pay- 
ment Life Reducing Premium” policy 
which at age 35 provides for a premium 
of $38.34 per $1,000 for the first ten 
rears; $23.41 for the next five and $14.87 
for the closing five years. The guaran- 


teed values in the policy are given 
herewith: ° 
After Cash or Paid- Extended Ins. 
Years Loan Up Year Days 
D> octave 53 $133 6 39 
eres 83 206 9 260 
Pc aaews 115 280 13 7 
ir cansivissine 150 x8 16 176 
Rech 188 439 19 176 
Dy actus and 229 523 22 74 
D ismawwe 267 596 24 89 
a tars eteans 306 670 26 32 
11 332 712 26 288 
) ree 359 753 27 179 
aes 387 79% 28 83 
| arene 416 835 29 18 
RS Re 446 876 30 10 
Bes aa 469 901 30 163 
ee 491 924 30 296 
| ee 516 949 31 257 
OP 6c ean 540 973 32 327 
eer 566 1,000 Life. 


Return Premium Policies. 

Policies are issued on the Ordinary 
Life and Twenty Payment Life plans 
providing for a return of all premiums 
paid in the event of the death of the 
assured within twenty years of the date 
of issue. 

The annual rate on the Ordinary life 
at age 35 is $25.32 and on the Twenty 
payment life at the same age $35.13. 
The values in the latter policy are as 
follows: 





After Cash or Paid Extedded Ins 
Years svat Up Years Days 
eee $113 5 71 
Ss snnes 175 7 295 
RCNP PES 23 11 24 
OP dn tGne Grine 293 13 256 
e tactea oe 352 15 345 
ere ee 412 18 18 
2 nxetesives A772 19 299 
Ot waaneee 532 21 142 
| ae 5&4 22 203 
ee 636 23 223 
13. . 687 24 19 
eee 738 25 185 
15 784 26 141 
re 830 27 106 
BaP. eaters R75 28 13 
Es dductind 917 29 240 
19 959 3 248 
De scataces 1,000 Life 

The Manufacturers Life of Toronto 
announces the recent death of James 
F. W. Ross, first vice-president and 


chief medical referee of the Company; 
the latter post he had held since the 
formation of the Company in 1887 


GREAT SOUTHERN ANNIVERSARY. 


Achievement Commemorated by Spe- 
cial Edition of Paper—Prominent 
Citizens Insured. 

The Great Southern Life Insurance 
Co., of Houston, Texas, rounded out its 
second year last month, two years of a 
very remarkable achievement in life 
insurance, and by way of commemo- 
rating the event, the Company’s paper, 
“The Great Southern Life,” came out 
in a handsome dress, with a cover in 
two colors bearing the outline map of 
Texas and the big red star that is be- 
coming more familiar every day as the 

insignia of “The Big Texas Co.” 

The anniversary number of the 
paper is an achievement in itself, be 
ing a volume of eighty pages, each one 
of which bears the photograph of 
either an officer of the Company or a 
prominent Texan who has_ indicated 
what he thinks of the Great Southern 
by taking out a “whale” of a policy. 
Excluding all of those connected with 
the Company, the Lone Star citizens 
pictured there are carrying nearly $2,- 
000,000 insurance just among them 
selves. 


A Happy Idea. 





In selecting “Niagara Current” as 
the title of the official organ of the 
Niagara Life Insurance Company, Pre- 
sident Wilbur S. Tupper hit upon a 
happy idea. The entire civilized world 
has heard of that greatest of currents | 
Niagara Falls. | 

Incidentally the selection of the lat 
ter as an emblem was a good stroke. 
Speaking of its appropriateness as a 
suggestive title, the “Niagara Current” 
says: 

“Here is one of the wonders of the 
world; and while known over the civi- 
lized globe, it marks the locality of the} 
home office on the Niagara River. Un- 
like the Rock of Gibraltar, it is dis- 
tinctively American. Instead of repre- 
senting the power of resistance, it typi- 
fies ceaseless action, tremendous force, 
energizing forever and ever. It fs not 
a force to be invoked in time of war; 
but its energy turns mills and factories 
and lights ten thousand homes. The 
water power of Niagara Falls has been 
estimated at 10,000,000 cubic feet per 


second; fully utilized, it would exceed 
ali the combined steam and electric 
power in the United States, with a 


value of $1,500,000 per day. For count 
less eons this mighty waterfall has | 
been pouring its thundering torrents 
over the precipice, and will do so till 
the end of time While its majestic 
beauty is wonderful and inspiring, its 
potentiality for beneficence is incalcu- 
lable.” 


Commissioner Joins Montana Life. 

| 
Harry R Cunningham, insurance | 
commissioner of Montana, has resigned | 
cepresident and general! 
manager of the Montana Life of Hele | 
na. Mr. Cunningham was secretary of | 
the National Convention of Insurance | 
Commissioners for several years. It is | 
understood that the deputy insurance | 
commissioner will be advanced to the | 
head of the department. 


to become 


Henry T. Saunders of Chicago, for 
the past 18 years with the Connecticut | 
Mutual Life, has given the gen- 
eral agency of the company at Cin- 
cinnati. 





be en 





1860 51st Year 1911 


Home Life 
Insurance 


Company 


ot New York 


GEORGE E. IDE, President 


PDs cti ck crceaxews $25,025,299.06 
Insurance reserve fund, 
ae Pan Oe $20,937,739.93 
Reserve for deferred 
dividends..... ins $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612.43 


Insurance in force, 
December, 3ist, 1910 
$100,214,968 00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly." —Extract from Report of the 
New York State Examiners, Dec. 24. 
1910. 











60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 


few more high class men of ability 
and experience Its policies, issued 
under the Massachusetts non-forfeiture 
liberal 


laws, are and up-to-date in 


every particular. 





W. S. Weld, Supt. of Agencies 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














The Emblem of Sound Insurance CHICAGO'S 





FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir 
able contracts for the right men, 
attractive issued, 


Address all communications to ROBERT D. LAY, Secretary 


Home Office: 
National Life Bldg., Chicago 


Our policy ontracts are the most 


OLDEST AND STRONGEST COMPANY 
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CONNECTICUT REBATING CASE 


Manufacturer Held for Trial—tinterest- 
ing Points Which Await 
Settlement. 

That a legal battle is to be waged 
under the Connecticut law of 1907 
which forbids the acceptance or grant- 
ing of a rebate on a life insurance pre- 
when 


injum was made a_ certainty 
Judge Charles F. Hungerford of the 


borough court at Naugatuck on Monday 
of last week held Charles L. Berger, 
prominent and wealthy manufacturer, 


for trial at the next term of the 
Superior Court which convenes at 
Waterbury, January 10. Mr. Berger, 


who is reputed to be worth half a mil- 
lion dollars, is alleged to have violated 
the law of Connecticut by accepting a 
rebate on $50,000 life insurance taken 
luring the early part of this year. 
Prosecuting Attorney Clayton lL. 
Klein conducted the case for the State, 


ssisted by Ralph O. Welles of Hart- 
rd for the Connecticut Life Under- 
riters’ Association, and Wilson H. 


Pierce, representing Eldridge M. Beech- 
r of Waterbury, the agent who wrote 
he insuranee, the leading witness for 
prosecution. Mr. Berger was repre- 
nted by Attorneys George D. Wat- 
ous of New Haven and Charles G. 
Root of Waterbury. The original com- 
was laid the State in- 
rance commissioner by the Con- 
‘ticut Life Underwriters’ Association, 


laint before 


1 at his suggestion was then turned 
to the prosecuting attorney. 
Several interesting features enter 
this case. Mr. Berger wanted $5),- 
life insurance and he contended 

a man who took out such an 
yint was entitled to a more favor- 
le rate than the man who applies 
$1,000. This idea he tried to im- 
ess upon the representatives of 
eral companies, and to accomplish 
purpose was willing to take a trip 
Rhede Island' or be appointed an 


No Defense Offered. 














defens offered no testimony 

r, b g conter to take the 

s bro out by the witnesses 

the State. It was established 
gh the testimony of these wit- 
that abo » middle of March, 
Berger approached several 

s, with the object 

se ng policies for an aggregate 
$50,000 upon his life. To George 
Greene of Waterbury, Frank T. 
mmons of Waterbury, C. H. Man- 
ll of Naugatuck and Qharles W. 
ler of Naugatuck, he presented the 
iment that a man who buys 
1,009 of life insurance should get a 
t price than the man who buys 
| 1,000, as is the case in his, Mr. 
Rerg business. All of the agents 
ld him there was no legal way to 
ire such a concession, which was a 
vate, and punishable under the laws 
the State. Mr. Berger asked Mr. 
lanville if this was the case in other 
s and Mr. Manville said he be- 
ed it was not the case in Rhode 
land, to which Mr. Berger proposed 
at they take a little automobile trip 


Rhode Island some time. 
Appointed an Agent. 
Several agents were called in by 
\ir, Berger from the middle to the latter 


irt of March, and to some of them, 

was testified, he promised a share 

the business; but on or about March 

he concluded to place all of the 
business through Eldridge M. Beecher 
of Waterbury, a youth of 23 years, 
whose experience in the life insurance 
business was confined to about one 
ear as an agent. Mr. Berger proposed 
'o Mr. Beecher, the latter testified, 
that he, Mr Berger, be made a life 
insurance agent under Mr. Beecher, 
and then, as an agent, he would be 


entitled to a commission on such busi- 
ness as he might write. Mr. Beecher 
testified that he expected Mr Berger to 
write some business’ among his as- 


sociates and employes in the iron 
works. Mr. Berger, however, would 
not consent to become an agent un- 
less Mr. Beecher would first guarantee 


him, Mr. Berger, a. commission of 20 
per cent. on the insurance on _ his, 
Mr. Berger's own life. Accordingly 


such a contract was entered into, and 


a license applied for. The State in- 
surance department issued the license 
on April 1, but it appeared in the 
testimony that of the six companies 
which issued insurance on the life of 
Mr. Berger, only one poiicy was ap- 
plied for on or after April 1, and all 
the others were applied for three or 
four days previous to that time. On 
all but one of these policies, Mr. Ber- 
ger drew his commission before the 
premium was paid, by deducting the | 
commission from his first check for | 
the premium. More than this, he in- 
duced Mr. Beecher to allow him $25 | 


for expenses of telephoning and other | 
things during the period when he was | 


being solicited and examined for the 
insurance. 
All of this evidence was submitted | 


through the testimony of Mr. 
who practically turned State’s evidence 


in the case, and disclosed the whole 
transaction. It was largely on this 
evidence that the State rested its case. | 


Agency a Subterfuge? , 


3eecher, | 


Attorney Welles, arguing for the | 
State, submitted that in the first place 
Mr, Berger was not an agent at the| 
time his life insurance was taken out, 
and that he did not write the appli- 
cation. In the second place, if Mr. 
Berger was an agent, he was not a 
bona fide agent, since the testimony | 








showed that he was willing to become | 
an agent only on the express condi- 
tion that he receive a commission on 
his own business, and since April 1 
Mr Berger had not written a single 


epplication for a dollar’s worth of 
insurance upon the life of any 


y person 
rebuttal, 


Attorney Klein, n sub- 
mitted that the very agreement by 
which Mr. Berger was made an agenr, 


to get the commission on h 
was a violation of tl law, sin i 
named a valuable consideration as an 
inducement to Mr. Berger to take out 
the $50,000 of life insurance 


is own life 
s Seacies E 


The attorneys for defense ar- 
gued that Mr. Be r’s de not to 
disobey the law was manifest in the 
care which he took not to receive an 
out-and-out rebate but first became 
an agent, and took the legal way to 
get a commission. It was the only 
legal way to get his insurance at the 
lowest possible cost, argued the attor 
neys, and Mr. Berger took this legal 
way. 


TO HANDLE REINSURANCE. 


President Wynant of Toledo Life Ex- 
plains Understanding With Secu- 
rities Corporation. 


Speaking of the intention of the Ua- 
derwriters Securities Company, which 
is in process formation in C1} 
to obtain reinsurances for tHe 
Life, Wilbur Wynant, president of 
latter Company says: 

“It is practically for one 
small company to absorb another, on 
account of the stockholders and capital 
stock, as a life insurance company is 
unable to invest their capital, and very 
little of their surplus stock in taking 
over the stock of another company. The 
Securities Company will buy in such 
companies as it feels that it is safe in 
buying, and the Toledo Life will simply 
be the parent company that will receive 
life insurance on such business as is 
deemed a clean buy by the officers and 
directors of the life insurance company. 


ol 





the 


impossible 


The intimate relations that now exist 
and will continue to exist between these 
two corporations, will mean that busi- 


ness will be handled to the mutual ad- 
vantage of both those companies. There 
is no contract and there will be no 
contract between the two companies.” 

W. R. Luke, president of the Se- 
curities Corporation, is agency manager 
for the Toledo Life. 





Passes $2,000,000 Mark. 








THE 





On September 1, the Detroit Life 
had $1,066,000 insurance in force, and FIRST MUTUAL 
the hope was expressed at that time 
by the officers, that the Company Chartered in America 
would pass the $2,000,000 mark before 
January 1, 1912. This was accomplished NEW ENGLAND 
on December 18. The present rate of 


production will give the Company prac- 
tically $2,200,000 of written business 
for its first fiscal year which closes 
January 14. 


MUTUAL LIFE 
INSURANCE CO. 


The Detroit Life is writing only in! 
Michigan and will not branch out! BOSTON, MASS. 
until that State has been thoroughly a 


covered, 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 








THE ACENCY 


OF THE 





Assets Jan. 1,1911 .... $54,422,643.60 
Liabilities 50,108,449.79 
Surplus = 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
—Oor—_ 

Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 














Southland Life Insurance Company 


HALF YEARLY STATEMENT 


. $307,594 to $460,000 





Increase in Mc e Loans from 





Increas r 589. 72K t 661,835 

Increase in Re be fit of y 
holders from 128.925to 216,168 
Insurance in force June 30th, 1911 $10,230,000 
GOOD MEN will be given liberal contracts for agency service 
in Arkansas and Texas, and the Home Office man 


agement will help them to succeed 


JAS. A. STEPHENSON, President 








Our representatives are satisfied. 
In eight months we have built up an organization producing 
over $400,000 a month. 


We want Salesmen who are 
BUSINESS BUILDERS. 


THE TOLEDO LIFE INSURANCE CO 
WILBUR WYNANT, President 


601-619 Nicholas Bldg. - - + - Toledo, Ohio 








FIRST IN BENEFITS TO POLICYHOLDERS 


MAXIMUM 
DIVIDENDS 


THE MUTUAL LIFE 


Insurance Company of New York 





MINIMUM 
NET COsT 


PAID POLICYHOLDERS IN 1910 


$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 
Assets (Jan. 1, 1911) - - - $572,.859,.062.98 


Legal Liabilities - - - $487,354, 777.82 
Iieserve for Deferred Dividends and 
Contingencies - - - 85,504,285.16 
$572.859,.062.08 


For terns to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


34 Nassau Street New York, N. Y. 
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NEW ENGLAND’S DIVIDENDS. 





(Continued from page 2.) 
guaranteed, but believed to be conserva- 
tive estimate.” We give a synopsis of 
the table herewith: 
Ordinary Life. 


Age 25 35 45 55 
Prem, 20.70 27.00 38.00 58.30 
1 3.45 4.15 5.40 8.60 
2 3.60 4.30 5.75 9.25 
3 3.70 4.55 6.10 9.85 
{ 3.85 4.75 6.45 10.50 
5 4.00 4.95 6.85 11.15 
6 4.15 5.20 7.25 11.80 
7 4.30 5.40 7.65 12.50 
Ss 4.45 5.65 8.05 13.15 
9 4.60 5.90 8.50 13.85 
10 4.80 6.15 8.95 14.60 


20-Payment Life. 


Age 25 35 45 55 


*rem. 30.40 36.70 46.50 64.00 
l 3.75 4.45 5.65 8.75 
2 4.00 4.75 6.10 9.45 

} 4.25 5.05 6.55 10.10 
4 4.50 5.40 7.00 10.80 
5 4.80 5.70 7.50 11.45 
( 5.05 6.10 8.00 12.20 
7 5.35 6.45 8.50 12.90 
8 5.65 6.85 9.00 13.60 
9 6.00 7.25 9.55 14.30 
10 6.30 7.65 10.10 15.05 

20-Year Endowment. 

Age 25 35 45 55 
Prem, 48.10 50.00 54.80 67.60 
1 4.30 4.80 5.90 8.90 
2 4.75 5.30 6.45 9.55 
3 5.25 5.75 6.95 10.25 
| 5.70 6.25 7.55 10.95 
5 6.25 6.80 8.10 11.70 
6 6.75 7.30 8.70 12.45 
7 7.30 7.90 9.30 13.15 
8 7.85 8.45 9.95 13.90 
9 8.40 9.05 10.55 14.60 

10 9.05 9.65 11.20 15.30 
5-Year Term. 

Age 25 35 45 55 
Prem. 12.00 13.50 17.60 31.10 
l 2.75 3.00 3.85 6.59 
2 2.75 3.05 3.95 6.80 
) 2.75 3.10 4.05 7.15 
| 2.80 3.10 4,15 7.45 
5 2.80 3.15 4.25 7.80 

10-Year Term. 
A oe 25 35 45 55 
Pre! 12.30 14.20 19.80 37.30 
l 2.75 3.10 1.05 7.00 
2 2.80 3.15 4.15 7.40 
2.80 3.20 4.30 7.75 
> 80 3.25 4.40 8.10 
2.85 3.25 4.55 8.50 
( 2.85 3.30 4.70 8.95 
7 2.90 3.35 4.85 9.35 
. 2.90 3.40 ».00 9.35 
; 2.90 8.45 ».20 10.35 
iD 2.95 3.50 5.35 10.90 


Schedule Amply Secured. 
That the New England Mutual in tak- 
ing care of its increased dividend sched- 





ule will also be adequately protected 
with a good strong surplus, accumulat- 
ed on a healthy basis, is shown by the 
following giving the gross surplus on a 


surplus 


1912 and 


market value basis and the net 
after deducting dividends for 
r ledger values: 
Net Sur. after de- 
ducting 1912 div’d 
and market over 


} at 
ledger value 


Gross Sur 
Year On market vai. basis 


NR Soro aita $3,470,491 $1,055,711 
a ree 3,004,606 1,098,895 
AE 3,214,604 1,165,602 
eee 686,12¢ 1,370,939 
1905 4,102,421 1,675,944 
1906 4,002,398 1,913,311 
1907 3,023,742 2,003,742 
PR 1,703,992 2,620,599 
DY nisin. deere 5,565,870 3,115,496 
NT ca i ee ht 5,664,193 3,493,999 
1911 will be over 3,700,000 


In the above the Companv has not 
taken credit for additional surplus 
which amortization of bonds would give. 

At a recent meeting the board of di- 
rectors voted to apportion $1,600,000 for 
dividend distribution during 1912, which 
is compared with $1,350,000 for 1911 and 
$725,000 for 1906. 


Satisfied Policyholders. 
At the beginning of this article, we 





called attention to the aim of the New 
England Mutual management to keep 
policies in force, i. e., to have a satis- 
fied body of policyholders. The following 
showing the amount of insurance sur- 
rendered for cash during the past seven 
years, together with the average dura- 
tion of the policies discontinued, fur- 
nishes a record for a company to be 
proud of: 


Surrendered Aver. 

During Duration 

Jan. 1 Ins. in Force Year rs 

1905 $155,182,074 2,345,501 8.4 

1906 165,815,645 2,387,007 9.4 

1907 173,396,203 2,492,323 9.1 

1908 178,872,320 2,852,345 9.7 

1909 184,913,858 2,663,163 9.8 
1910 197,492,772 2,431,639 10. 

1911 213,730,176 2,325,000 10.6 


The figures for 1911 include the trans- 
actions of the Company up to and in- 
cluding December 15, and it is not likely 
there will be any material change dur- 
ing the closing two weeks of the year. 





NEW TEN YEAR TERM RATES. 





Issued by Maryland Life—Vice-Presi- 
dent Wooton Comments on Plan 
of Insurance. 





The Maryland Life of Baltimore has 
issued a schedule of new non-participat- 
ing ten year term rates, considerably 
reduced from those in use heretofore. 


The rates from age 20 to 55 are as 
follows: 

Age Rate Age Rate 
Serer $9.79 _ Sere $13.57 
.. MOR ee 9.90 eee 14.00 
Re 10.01 Wissacads 14.51 
ees 10.13 Sere 15.06 
er 10.26 eee 15.68 
| ee 10.39 Be asiih iets 16.37 
BGs csiaxwer 10.53 ee 17.15 
eee: 10.69 ae 18.03 
. Sere 10.85 eee 19.01 
BPs amen 11.02 _ rer 20.12 
Dare civ aars 11.22 ee ae 21.33 
> See 11.44 — rr 22.7 
Betnteeaes 11.67 i a wid ater 24.20 
ne 11.91 as 25.86 
Ds casas: pcr er 27.70 
35. 12.47 ee 29.72 
Ds. acants 12.81 Se 31.9 
Pls twieues 13.17 eee 34.41 


Contracts Undesirable. 

In commenting on the change, Vice- 
President W. H. Wooton says: 

“This Company has never favored term 
insurance, and does not now, believing 
that such insurance is likely to expose 
the Company to abnormally heavy mor- 
and is also likely to prove un- 
satisfactory, by reason of its temporary 
character, to the policyholder who really 
desires to maintain his insurance. Of 
course, a higher premium plan, and one 
more lasting, is more satisfactory to 
the agent as it enables him to earn a 
higher rate of first year’s commission 
on a larger premium and usually to col- 
lect larger renewals for a longer period. 

“Generally it can be shown to an ap- 
plicant that an ‘Cvrdinary Life policy 
when its guaranteed values are taken 
into account is more desirable even if 
the insurance is maintained only for a 
few years than a term policy, and obvi- 
ously more desirable if there is any 
prospect of the insurance being needed 
beyond a brief term of years. 

“Still there are cases where, owing 
to special circumstances, term jnsur- 
ance seems to be desired, and as many 
companies have lowered their term 
rates since the Maryland put out the 
rates hitherto in use, we have decided 
as an experiment to lower our premi- 
ums also. If after a while it is found 
that a mortality heavier than should be 
experienced is experienced, then it may 
become necessary to raise the rates 
again. For the present, however the 
premiums given below will be the rates 
for 10 Year Term Insurance. 

“The policies issued at these lower 
premiums wiil be on our new forms, 
and will have all the advantages of the 
various options of settlement at death 
found in these forms for other policies 
of insurance. There will also be the 
same freedom from restrictions. Ags has 
formerly been the case, there will be no 
guaranteed values on surrender. The 


tality, 











insurance work. 


_|*| 


security. 


120 BROADWAY 


OU are in the insurance business to 
make money; but if you are doing a 
general insurance business are you earning 
as much as you might if you devoted your 
entire time to Life underwriting? Many rep- 
resentatives of the Equitable who formerly 
transacted a “fire” or 
insurance business have tripled their in- 
comes by devoting their entire time to life 
In the life 
field, every man and woman is a possible 
customer and if you become identified with 
the Equitable you can offer the most truly 
liberal policies coupled with the utmost 


For agency positions address 


G. T. WILSON, 2nd Vice President 


“ miscellaneous ” 


insurance 


NEW YORK 


1*| 




















reserve, however, on term insurance is 
in many cases too sma!l to make guar- 
anteed values of much importance in 
any event. The policies will be non- 
participating as the premiums have 
been much reduced. 

“To encourage policyholders to con- 
vert their term policies into something | 
more permanent, the policies contain a 
liberal provision for such conversion at 
any time within the first five years, 
either retaining the original date or be- 
ginning the new insurance at the attain- 
ed age and making it date from the 
time of the change. This privilege is 
extended during the period named with- 
out requiring any new medical exam- 
ination.” 





New England Insurance Directory. 





Features not published in previous | 
issues of the Standard Insurance Di- | 
rectory,of New England, add greatly 
to the value of the present issue of the 
work, just from the press of the Stand- , 
ard Publishing Company of Boston. 

“The work has been entirely revised | 
and this edition comprises over 1,000 | 
pages of valuable agency information 
covering over 2,000 cities and towns in| 
the six New England States. In addi- | 
tion, there is a large amount of inter- 
esting and valuable data regarding | 
population, fire protection, and the 
make up of various organizations, in- 
cluding. the complete membership of 
the New England Insurance Exchange. 
The corporate names, some office ad-| 
dresses, and names of the principal 
officials are shown, as well as a com- 
plete list of the brokers licensed by 
the several States. 

“The Standard Insurance Directory 
is a thoroughly practical reference 
work for the territory, and an indis- 
pensable part of the equipment of New | 
England insurance men and home| 
office. The price is as before, $2.00 per | 
copy or $3.00 bound in morocco with | 
individual name stamped on the | 
cover.” 





MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 
To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 











HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM. 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 
Non-Participating 
and Participating 


NEWEST FORMS 
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A GIANT INSTITUTION. 
Features Which Have Contributed 
Toward Making the Metropolitan 
Life Great. 








The December number of Moody’s 
Vagazine contains an article on the 
Metropolitan Life by Thomas Scanlon. 

Speaking of the disposition to return 
he largest possible benefits to policy- 
holders, the writer says: 

“Imbued with this feeling the Metro- 
politan has returned to its Industrial 
policyholders during the last fifteen 
ears (including this year) no less 
than $25,000,000. Further concessions 
have also been made which mean an 
nerease in reserve liability of $4,- 
410,000. These bonuses and conces- 
siong reduce the cost of insurance 
nuch below the tabular rate. Vice- 
President Haley Fiske states that “The 
policyholders who hold Industrial poli- 

s twenty-five years of age are this 
year getting their insurance 36 per 
cent. cheaper than the participating 
ates of the old line companies, and 
he Industrial policyholders whose con- 
acts are 30 years old are getting 
heir insurance this year at less than 
one-half the rates charged by the 
uticipating companies for Ordinary 
isks.’ He also adds: ‘In 1910 nothing 
vas added to the Company’s surplus 
out of the Industrial business. On 
the contrary the declaration of the 
onus payable in 1911 was for a sum 

excess of the Industrial depart- 
nent’s earnings in 1910.’ This means 
hat in 1910 the Industrial policynoiaers 
ad their insurance at less than cost 
ice, 
Sympathetic Public Spirit. 

‘A company managed upon such fair 

d enlightened principles as these is 

t to be blamed if Industrial insur- 
nce is not What it ought to be. The 
mits within which a private corpor- 
tion can radically improve the busi- 
ess are necessarily narrow, but within 

se limits the Metropolitan has, in 

ent years’ at least, left nothing un- 
me which ought to have been done. 
On the contrary, it has shown such 

a public spirit, and such 

tiative and alertness in dealing 
ith problems affecting the welfare of 
uf from whom it draws the 
ulk of its revenues, that the Com- 

y is entitled to be regarded as a 

at philanthropic institution. It went 
insuring the work- 
ng classes for the profit there was 

n it, but after having reaped this 
ofit to an extent rarely attained by 
ny commercial undertaking, and dis- 
harging its legal responsibilities to 
the letter, it has awakened to a sense 

those higher unwritten responsi- 
lities toward humanity which rightly 
ittach to wealth in a _ world 
poverty is so common. The 
ope of these articles forbids any de- 
scription of the nursing scheme, the 
inti-tubereulosis crusade, or the other 
extra-insurance activities of the Com- 
iny. It is sufficient to say that the 
Company, by engaging in these broad 
hilanthropic enterprises has struck 
cut a new line of social usefulness 
which big corporations in other lines 
of business might well emulate. 


class 


nto the business of 


great 


where 


Leadership in Ordinary. 

“Besides Industrial the Metropolitan 
does a lot of Ordinary insurance busi- 
uess. When the Industrial business 
started the writing of Ordinary 

was discontinued for twelve years, 
heing resumed in 1892, by which time 
the Industrial business was well estab- 
lished. The Ordinary policies are 
non-participating, and are accordingly 
low-priced. Something like a panic 
was caused in the insurance field a 
couple of years ago by the Metropolitan 
putting on the market a new $5,000 
policy with an expense loading of only 
1 per cent. above the net mathemat- 
ical cost. This is believed to be the 
cheapest policy in existence, but it 








is limited to ate the very best risks, 
and is issued for sums of not less 
than $5,000. Many practical insurance 
men believed and still believe that this 
policy will not pay. The Company 
has over $60,009,000 insurance in force 
on this new policy. Of course, only 
a strong company with ample capital 
could afford to make an experiment 
cof this kind; an experiment which is 
of keen interest to every company. 
Time alone can tell whether this re- 
markable contract will pay for itself, 
but its very introduction marks a 
courageous desire to lead competition 
in a very welcome direction.” 





NEW INDUSTRIAL CONTRACTS. 





Beginning January 1, 1912, the John 
Hancock Mutual Life will issue policies 
in its industrial branch at an increased 
scale of insurance, averaging 10 per 
cent. over the present scale, says The 
Standard. These new policies are based 
upon the Standard Industrial Mortality 
Tabie, with interest assumed at 3% per 
cent. They follow the statute enacted 
last session by the Massachusetts legis- 
lature, and provide for extended insur- 
ance after three years, with the addi- 
tional options of paid-up policy or cash 
surrender value after five years. They 
will also contain many other liberal 
provisions including full immediate 
benefit in case of death by accident 
during the first six months. 

The company will also issue, begin- 








Lhe 
Metropolitan Life 
Lnsuvance Company 


(Incorporated by the State of New York) 
(Stock Com xy) 


: ~Of the People 
The Company By the People 
——For the People 


The Daily Average of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 


6,163 per day in Number of Policies 
Issued and Revived. 

$1,428, 738,00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policy holders and Addition to Re- 
serve. 


$121,717.71 per 
Assets. 


JOHN R. HEGEMAN, President 


day in Increase of 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 











ning January 1, a policy in the uniform 


amount of $500, on an annual premium | 


basis. This policy is classed by the 
insurance departments as an ordinary | 
policy, and will be used among the| 
large class of good risks whose situa- 
tion in life does not warrant the tak- | 
ing or maintaining of a considerable | 
amount of life insurance. The policy 
conforms to the standard provisions 
laws of the various States in which the 
company operates, and contains all the | 
usual liberal features, with the same | 
scale of non-forfeiture values, 
characterize its ordinary policy. 
special feature new to this class of in- 
surance is a premium Accumulation 
Fund, by which it is provided that the 
insured may make deposits of small 
sums, whenever so disposed, upon 
which is allowed interest not exceeding 
4 per cent., and which may be used by 
the insured as a reserve fund to pay 
premiums or to convert the policy into 
a paid-up policy or to mature it as an} 
endowment. The policy is based upon 
the American Experience Table of 
Mortality, with interest assumed at 
3% per cent. 

The general plans out of which de- 
velop the conditions making these im- 
provements possible, are for the mate- 
rial advantage of the whole organiza- | 
tion of the old company, its field force 
and policyholders and seem to forecast | 
a period of increased enthusiasm | 
among its agents, and the complete 
satisfaction of its policyholders. 

This will be the sole and distinguish- 
ing feature of the company’s fiftieth | 
anniversary year—better conditions for 
all concerned—with the promise of 
even better things to come. 





Equitable Life of D. C. 





We are advised by the management 
of the Equitable Life Insurance Com- 
pany of the District of Columbia, that 
as the close of 1911 draws near they 
find that their field force have exceed- 
ed in production the allotment set for 
the year, and that all previous records 
have been broken. Each division has | 
been untiring in its efforts and is very 
enthusiastic over the results attained. 





Frank O. Bletcher, formerly with the 
Franklin Life of Springfield and prior 
thereto with the Security Life of Chi- 
cago, has been appointed Illinois man- | 
ager, excepting Cook county, for the | 
American Central Life of indianapolis. | 


J. G. WALKER. President 
T. WM, PEMBERTON, ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1910.... .......c.ceecscceeceseees 
Liabilities December 31, 1910....... 
Insurance in Force December 31, 1910....... 
Total Payments to Policyholders since ‘Organizatio 





10,786, 598.97 








that | 
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OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
———or tTo— 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 











The NATIONAL of Detroit 


PIONE ER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


future in cities of New York, 


NATIONAL 
CASUALTY 


Salaried Positions and big 
Pennsylvania and New Jersey for producers and men 


capable of managing an industrial debit. 


Address: 





National Casualty Company 


Majestic Building 7 - - - - Detroit, Mich. 








ROME INSURANCE COMPANY 


ROME, GA, 
J. C. PORTER, Vice- Pres, and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Lastern 
Underwriter Company, a New York 
corporation, office and place of busincss 
105 William Street, New York City. 
B. F. Hadley, Presidents G. A. 
Watson, Secretary and Treasurer. 
The address of the officers ts the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 
Congress of March 3, 1879. 





GROWING IN FAVOR. 
The idea of a day especially designat- 
the State as a 
rubbish in 


ed by time for cleaning 


up accumulated houses and 
yards, primarily with a view to lessen- 


ing the chance of fire, is rapidly gain- 


ing in favor, a fact that 





means a 
deal to underwriters as well as to prop- 
erty-owners generally. 
The moral hazard in fire insurance is 
generally estimated at fifty per 
the total hazard; 
is meant 


cent. oO 
and by moral hazard 
] y hich 


extreme cCareiessness woicn 


is akin to criminality as well as th 
deliberate firing of propet If 


the removal of rul 





such excellent breedi con 
flagrations, the lo cou 
try, now enormous, tiall 
reduced, the rest wort 
striving for, and local agents an the 
having influence the matter should 
do all in their power to aid the clean- 
up day movement. 
LOWERING THE NET COST 
Elsewhere in our columns the divi- 


New 


1912 is 


dend schedule of the England 


Mutual Life for the year given. 
amounts paid 


handsome re- 


A comparison with the 
during the present yeal 
shows a substantial 


turns by the way 


increase and hence a lowering of the 
net cost to the _ policyholder. The 
amount paid in dividends during 1912 


$250,000 more than during the 


$865,000 


will be 


present year and more than 


was paid during 1906. 


There 


history of life 


never was a time in the 
] 


insurance when poli 





holders received better returns for the 
money expended than at 


practically 


present. Con- 
of restric- 
liberal 


values 


tracts are void 


tions, 





and are teeming with 





privileges. Surrender and loan 


have increased, surrender charges elimi- 
nated and, as a crowning attraction, the 
net cost reduced 

What 
holders 


is the result? Satisfied policy- 


and minimum surrenders or 


lapses, with a marked tendency to 
This 


quoted 


increase in the right direction. 
is illustrated in the figures 
from the record of the New England 
Mutual. At the beginning of 1905 the 
Company had $155,182,074 
force. 


insurance in 


During that year $2,345,501 was 


surrendered for cash, the average 
policies surrendered 


January 1, 1908 


duration of the 
being 8.4 years. On 


there was $178,872,320 insurance in 
force; the amount surrendered during 
the year $2,852,345; average duration 


9.7 years. January 1, 1911, $213,730,176 in- 
surance in force; surrendered (Decem- 
ber 15) $2,325,000; average duration 10.6 
will be noticed that the sur- 
renders during 1911 are practically the 
same as in 1905, though nearly $60,000,- 
was in force, and 


years. It 


000 more insurance 
that, +° 
surrendered 
as compared 
There is 


duration of policies 
1911 is 10.6 
8.4 years for 
a reason for 
affairs. The 
policyholders a 


average 
during years 
with 1905. 
this happy 
condition of management 
is rendering to its 
highly 


stewardship entrusted to it. 


satisfactory account of the 


STATE INSURANCE. 
address before 


gathering the 


While 
the Life 
tendency toward State insurance, Wil 
liam H. Hotchkiss deemed its probable 
the people of this coun- 
remote, providing they 

opportunity 


noting in his 


Presidents’ 


acceptance by 


try as rather 


were given an to know 


what its adoption really meant. The 


work of education along this line 


should, according to Mr. Hoichkiss, be 





assumed and carried on by insurance 
companies, and he asked what had 
been done along this line. We quote 
from his address as follows: 
Has insurance done anything to make 
plain that the boasted State sur- 





ince system of Germany is defeating 
ts object by obliterating the e 
tween compensation and charity, or 
sought to en phasize the dang that 


lurk in an insurance proposal where, as 





in Germany, either the employers’ con- 
yutions to the fund or the mployes’ 
claims for sickness, accident or old age 
ure fixed by a board of non-expe sub- 
ject to local or political clamor? 
Has insurance yet pointed out that a 


flat rate State insurance law would re- 
nove the incentive to works of 
ion, and kind of conserva- 
tion to pure i public 
spirit, unstimulated by self-interest? 

Has insurance done aught to reveal 
the many failures of government, whe 
the State has taken over or sought to 
compete with individual initiative in 
even a quasi-public business? 

His insurance directed attention to 
the probable drain upon the moneys or 
credit of government, if, at first a few, 
then more, and, finally, all the insur- 
ance hazards of all the people in all the 
States are assumed by government? 

Has insurance directed public atten- 
tion to the quite unbearable strain 
which would be put upon existing 
ernmental functions and departments— 
say, in a State like New York—should 
there be added thereto even one of the 
important insurance lines? 

In a word, how much has the insur- 
ance world ever done to prepare our 
people for a clear understanding and a 


proper solution of these new problems? 


leave this 


philanthropy an 





fov- 


Makes Initial Deposit. 


The Central Life of Louisville, of 
which W. H. Gregory is p-esident, has 
deposited $100,000 in sccurities with 
the Kentucky State treasurer as a pre- 
liminary to writing business. 





A. A. Crary, for some years agency 
director of New York Life in North 
Dakota, later coming East as Manhattan 
branch instructor for the Company, has 
made arrangements to devote his time 
to bonding and surety lines with terri- 
tory on Long Isiand. He will cease his 
present connection January 1. 


UNDERWRITER 





| OF PERSONAL INTEREST 








An interesting fact not generally 
known is that Henry D. Lyman, pres- 
ident of the American Surety Company, 
of New York city, is largely responsible 


for the introduction of bank burglary 
insurance into this country. 
Early in the eighties a skilled me- 


chanic, who traveled about the country 
repairing bank safes and vaults for one 
of the large manufacturing concerns, 
conceived the idea of burglary insur- 
ance and, through a mutual friend, dis- 
cussed the matter with Mr. Lyman, 


then vice-president of the American 
Surety. The latter approved of the plan 
and with some suggestions of his own 


submitted the proposition to the presi- 
dent of the Company, W. L. Trenholm. 
Mr. Trenholm failed to endorse the idea, 
holding that burglary insurance was en- 
tirely too hazardous to appeal to capital. 

Mr. Lyman, after carefully studying 
conditions, outlined a policy that he felt 
could safely be written and leave a 
margin of profit for the company issu- 


ing it. The contract was laid before 


MINUTE FOR JOHN F. DRYDEN. 


Worth to Prudential Immeasurable— 
Words Fail to Express Loss Felt 

by Directorate. 

Upon the minutes of the board of di 

rectors of the Prudential Insurance 

Company there was spread to-day a 

testimonial in memory of John F. Dry 


den, founder and for thirty years the 
president of the corporation. 
The tribute was prepared by a com 


consisting of 
William T. Car 


appointed 


mittee of directors 
Richard V. Lindabury, 
ter and Wiibur 8S. Johnson, 








by the board for that purpose when 
the members held a special ting 
after Mr. Dryden’s death, which occur- 


red November 24 last. 
In the death of its pre 
minute says the 





ident, the 


company has sustain 





man can 
and no words express. It is sté 
Mr. Dryden not only founded 
iny, but 

hour of its |} 
death, and that 
alls upon his 
consideration 


which no 


Gla OSS 





ts activities fro 





led 

birth to the day of his 
while there were other 
time the Prudential was 
To it he gave 
was in him, the testimo 
it is declared that ‘“‘what- 
achieved or of 
was due pri 
sound judg 





his first 
the best that 
nial says, and 
ever of success it has 
good it has accomplished 
marily to his clear vision, 
ment and untiring zeal. 
“In founding the Prudential,” 
the committee’s report, “Mr. 


adds 
Dryden’s 


idea was to bring the benefit of life in 
surance to the homes of the working 
people. He had been greatly moved 
by observing the distressing condition 











which frequently obt ed in those 
homes when the working member of 
the family was suddenly taken away 
by death. The plan had often been 
tried’ before and in many different 
ways, but had nev icceeded in this 
country. It was left for him to work 


out a practical scheme and to find the 
men and the money to carry it out. 

“This he did; and upon the founda- 
tion he laid, the whole fabric of indus- 
trial insurance in America rests to-day. 
His earlier efforts were attended with 
many difficulties and much discourage- 
ment. To a man sure of himself 
and less resolute of purpose they 
would probably have heen fatal. Capi- 
tal was timid and friends lukewarm 
But serving without salary and operat- 
ing in humble quarters his expenses 
were small and in a few years the 
project became self supporting.” 

It is further stated in the minute 
that in his service as United States 
Senator Mr. Dryden displayed the same 





less 


breadth of view and the same keen- 
ness of intellect which marked his ad- 
ministration of the company’s affairs 


and that in his death the Nation and 
the State have lost a citizen and a pub- 
lic servant of the first order. 


December 21, 1911. 


George F. Seward, head of the Fidelity 


& Casualty Company, who instantly saw 


large possibilities in the business and 
agreed to take it up. 

The originators of the idea were given 
the general agency of the burglary de- 
partment of the Company for the en- 
tire United States under a ten years’ 
contract. For a time the Fidelity & 
Casualty Company had the bank bur- 
glary field to itself, but eventually one 
company after another entered the line, 
and to-day some twenty institutions are 
soliciting the business. 


Any one who has undertaken to pre 
pare in advance the program of a 
meeting where there is intended to be 
a general discussion from the floor, 
knows with what apprehension of dire 
failure the period of “general discus 
sion” is approached. The most stir- 
ring and interesting topics in the world 
will sometimes fail to “get a rise” out 
ot the liveliest members. The meeting 
of Life Insurance Presidents last week 
sailed through this uncertain part of 
the program with ail sails billowing. 
Robert Lynn Cox, general counsel and 
manager of the Association was “at 
the wheel” all the time, and saw to it 
that there was always some one on 
deck to bring out the features of dis- 
cussion. 


Doubiless few of those 
the Life Insurance Presidents’ 
tion realized what an amount of 
work was going on around them. 
retary George T. Wight, unruffled, 
smilingly guests and saw that 
they were comfortably seated, aithough 
in another room he was operating a 
veritable newspaper plant. Here was 
a large force of workers transcribing 
the proceed ngs of the meeting on a 
minute periods. It 
a speaker to make his 


present at 
conven- 
hard 
Sec- 


greeted 


schedule of fifteen 
as possibie for 

bow, and sauniering Ik 

the hall, to be presented at the other 

end with a ¢ ervatim record 

of his remarks, and there would be 

other copies for all the newspapers as 


isurely 


ym plete 





well. Four stenographers, working in 
relays would, on reaching this room, 
read 1eir noies to typists, stencil 
sheets being used in the machines in 
stead of duplicating by carbon paper. 
These stencil sheets were then put on 
iro nimeograph, which threw out 





ne pages of convention matter iike a 
miniature Hoe press. Any kind of 
high-pressure work just comes natural 


to Mr. Wight by reason of his train- 
hewspaper game. He cov 
rmstrong investigation for 
1 Buffalo paper and he put the stories 
over on the that 
they just 


companies so good 


annexed him. 


Vice-President E. P. 
Union Central Life gave a reception 
one evening last week at his home in 
Cincinnati to his old friend N. W. Har 
ris, the Chicago banker, which was the 
occasion of a general reunion of the 
tried Cincinnati friends of Mr. Harris 
who was secretary of the j 


insurance 
company previous to 1881, when he 


Marshall of the 


was succeeded by Mr. Marshall. Most 
of the prominent bankers and _ insur- 
ance men of the city were there to 
greet Mr. Harris. Last year Mr. Mar- 
shall and Mr. Harris spent their sum- 
mer vacations together, and Mr. Mar- 
shall has invited t banker to join 





him on a trip to Egypt next month. 


A conspicuous and deeply interested 
person in attendance at the recent con- 
vention of the Association of Life In 
surance Presidents’ was the soon-to-be 
retired superintendent of insurance of 
New York State, William H. Hotchkiss, 
and his address loomed up big in the 
general comparison. Advancing to the 
speakers’ stand, keen eyed, broad 
shouldered, with soldierly carriage, a 
man of letterg, of courage, with decid 
ed convictions and backbone enough to 
stand by them, he delivered an ad 
dress that kept the assemblage on 
keen edge from start to finish. 








nimi ithe sky 
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December 21, 1911, 





100 BUSY 10 MEET 


MANAGERS DECLINE TO CONFER. 


Suggested Discussion of Underwriters 
Agencies With Local Men Fails 
of Approvai. 


Unusual pressure of business inci- 
dent to this season of the year caused 
the conference committee of the com- 
panies to decline the suggestion of a 
meeting to discuss the troublesome 
question of underwriters agencies, put 
forward on behalf of the conference 
committee of the National Association 
of Local Fire Insurance Agents. 

The petition of the agents that the 
Eastern Union declare itself with re- 
spect to underwriters agencies is still 
before the special committee of that 
organization to which it was referred. 

The slap of the Baltimore agents at 
the Eastern Union continues to excite 
resentment from company officials, and 
it would not be surprising if some of 
the offices without annexes that had 
consented to a sole agency represen 
tation in the Monumental City, would 
conclude to establish second agencies 
there again and thus put themselves 
upon a plane of equality with their com- 
petitors having trailers. 





WITHOUT AUTHORITY. 

Court Holds That Kentucky’s Insurance 
Commissioner Has No Warrant for 
Examining Louisville Rates. 

Denying the statutory right of Insur- 
ance Commissioner Bell of Kentucky 
examine the records of the Louisville 
Board of Fire Underwriters with a view 
to determining the leness of 
certain rates, the members of the 
ganization declined to the in- 
vestigation. 

The commissioner appealed to the 
court which in a recently delivered 
opinion sustains the attitude of the un- 
derwriters. 


to 


reasolia 
or- 


permit 


AN EFFICIENT BODY. 


Entry of Peoples National Into Subur- 
ban Exchange Leaves But One Com- 
pany Outside the Fold. 





With the entry of the Peoples Na- 
tional Fire of Philadelphia into the 
Suburban Fire Insurance Exchange of 
New York, but one ccmpany now 
mains Outside the fold, and it is antici- 
pated that before long it, too, will con- 
clude to join the organization. 

Those responsible for securing the co- 
operation of the Law Union and Rock, 
Peoples National and several other of- 
fices that have become members of the 


re- 


association, are entitled to a high de- 
gree of praise for the skill and _ per- 


sistency with which they 
their none too easy task. 

The Law Union and Rock particular- 
ly was a thorn in the flesh of the or- 
ganization men, its manager, Mr, Shaw, 
steadfastly rejecting all overtures to sign 
the Exchange agreement even when ap- 
peals were made by prominent leaders 
in the business, to his superiors in 
London. 

But the management of the associa- 
tion was not to be denied, and its efforts 
were finally successful, Manager Shaw 
applying for Exchange membership two 
weeks ago. President Amonson of the 
Peoples National promised similar ac- 
tion, and proved as good as his word. 

In the comparatively brief period of 
its career the Suburban Fire Insurance 
Exchange has wrought a capital work, 
and has brought order and profit out of 
a field where demoralization and loss 
held carnival for over ten years. To 
organize the local agents, placate the 
brokers and induce unanimity of action 
among company executives, was a diffi- 
cult task, but the association’s manage- 
ment went at it with the determination 


prosecuted 


l than the most 


tcaApecleu, Lue resuil bas bLeel 


, Wit OUL, ANd SvUGUEr 
Up lasssidla 


allained,. 


Let it not be understood that condi- 
tions in tne territory are ideal; iar} 
Irom 1t; liuch yet remais to be done | 


in the way of equalizing rates, devising | 


necessary ruies and entorcing fair deai- 


ing. But these shortcomings will all be 
attended to; the management never | 
hesitating to energetically and fairly | 


tackle a proposition, however serious it 
threatens. 
Dwelling Rates. 

A departure that the association pro- 
poses shortly to inaugurate is the pro- 
mulgation of rates dwellings in 
rows. These are now written at mini- 
mum figures, although the hazard is far 
greater than where the risk is detached. 

It is probable that, starting from the 
minimum of 20 cents, the scale will be 
graduated up to 50 cents, according to 
the extent of the row and the nature of 
the exposures. 


ior 


MEET AGENTS. 


Eastern Union Company Officials Dis 
cuss Conditions in Union County, 
N. J.. With Local Men. 





Fearing that the operation of the 
new Eastern Union commission agree 
ment might work to their disadvan- 


tage, the local agents of Union county 
(one of the nine Northern New Jersey 
counties covered by the arrangement) 


through a special committee of their 
number discussed general conditions 








with several association company ex- 
ecutives late last week. 

The agents felt that restricted to 20 
per cent. commission upon special haz- 
ards, the class wouid be raided by 
agents of Essex and Hudson counties | 
who would pay 20 per cent. brokerage 
for it. The apprehension of the 
local men in this direction was allayed 
when it was pointed out that the com 
missions in the field named were the} 
ame as in their own. Their second 
rrievance was that metropolitan bro 
kers would compete for the high-rated 


risks and by placing them in New York 


city could collect an excess brokerage 
thereon. The answer to this was that 
a regulation of the New York Fire In-| 
surance Exchange provided that where | 
business outside the city was written 
the brokerage paid shouid not exceed 
ten per cent., unless a larger figure | 
was allowed in the home town. 

A third cause of irritation was the 


granting of 30 per cent. upon preferred 


business in Essex county as against 
the 25 per cent. allowed in Union. | 
Essex county outside of Newark, it 


brought under the 
Insurance Soci 
the established 
was to pay 30 
the same 
balance 


was explained, was 
jurisdiction of the Fire 
ety of Newark, and 
practice in the city 
cent. for dwellings, 
was extended to the 
territory. 


as 


of the 

Overhead writing on the part of cer- 
tain companies was a further source 
of complaint to the agents. This ques- 
tion the executives held was one that 
must be dealt with by the agents them 
selves, the Union having no control 
over the individual practices of the 
membership companies in matters of 
this kind. 

When the whole situation was gone 
over the agents appreciated that the 
point to be considered was the greatest 
good to the greatest number, and that 
while in individual instances the new 
agreement might work a hardship, on 
the whole it would prove more desir- 
able than the practice formerly in 
vogue. 


Slade ‘Slated for Presidency. 


The annual meeting of the New Eng- 
land Insurance Exchange will be held 
at Boston on the 29th inst. A. K. Slade 
is slated for the presidency. 


per | 
figure | 











Home Office 
46 Cedar St., New York 
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Western Office 
332 South La Salle St., Chicago 


HENRY EVANS, President 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A company whose policy needs no identification, 
explanation or argument; a Continental 
policy speaks for itself. 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





ing big, broad things in a big, broad way. 





Home Office 
46 Cedar St., New York 


137 South La Salle St., Chicago 


W 


estern Office 


1 A big, broad company accustomed to do- 
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in HENRY EVANS, President 
i. 
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t FIDELITY (FIRE) UNDERWRITERS & 
re OF NEW YORK = 
The Fidelity Underwriters invites applications for ]¥ 
io agencies at all points w here it is not already represented. |% 
i Its great financial strength, liberal underwriting _ 
#! policy, loyal support of its local agents, and prompt [+ 
+; and equitable loss settlements have made it deservedly |¥#} 
# popular everywhere. +) 
re Gross Combined Assets........$37,988,337 +! 
+ Policyholders’ Surplus.......... $20,797,688 +s 
4 Home Office Western Office : 
¢ 46 Cedar St., New York 332 South La Salle St., Chicago + 
‘ *) 
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HELPLESS UNDER NEW LAW. 


Local Agents in Empire State Can No 
Longer Invoke Aid of Companies 
Against Brokers. 

Since the operation of the new law 

of the New York governing rate-making 


bodies which became effective Septem- 


ber Ist., up-State local agents com- 
plain of the activity of metropolitan 
brokers in soliciting business at cut- 
rates. The middle men follow the 
plan of placing one half of a line in 
leading companies and at full tariff, 
the balance going to cut-rate offices. 
In past years the agents ‘have been 
able to head off competition of this 


sort very largely by appealing to their 
companies to refuse to write any por- 
tion of the business unless it was 
agreed that the entire line would pay 
tariff rates. 

A notable which this 


instance in 











tand accomplished the end sought o 
curred a year or two ago when thé 
agents of Olean were le » defeat 
the attempted capture inneries 
of their city by outsiders The com- 
panies sided with the local men in 
the struggle, and the business was - 
tained by the community 

The statute which is now proving 
embarrassing to the agents appears in 
paragraph three of Sect 141, des 
with “Rate Making Associat Pg 
reads: “* * *; no such association o1 
bureau nor any two or mor ersons 
associations or corporations horized 
to insure property against loss by fire 
within the State, acting agreement, 
shall refuse te do business with or 
pay commissions to any person who 
may be licensed by the superintendent 
of insurance as a fire surance broker, 


upon the ground or for the reason that 


such 


insur 


fixed 


broker will 
ance only 


by such 


not agre 
at the rates 
association 


e 


of 
or 


to sé 
premium 
bureau.” 


cure 
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ACTION BY PENNSYLVANIA 


ASSOCIATION 


HOLDS ILLEGAL. 
State Files Suit to Dissolve the Alle- 
gheny County Board—List of 
Companies Accused. 


Contending that the Board of Fire Un- 
derwriters of Allegheny is a monopoly 
in restraint of trade, Attorney J. C. 
Bell, on behalf of the State of Pennsyl- 
vania, has filed a bill in equity seeking 
to dissolve the organization. 

The following insurance 
and individuals are named as 
ants: 

Allemannia, German-American, Teu- 
tonia, Birmingham, Humboldt, Monon- 
gahela, Union, Pittsburgh, Western, all 
of Pittsburgh, Insurance Co. of North 
America, Pennsylvania Fire, Alliance, 
Continental, German-American, Aetna, 
Northwestern National, Milwaukee Me- 
chanics, German Fire of Ill., Dubuque 
Fire of Iowa and Merchants Fire of 
New York, corporations, and Jacob 
Bashkopf, E. C. Tole, Richard H. Breese, 
Philip Norris and W. E. Brown. 

Grounds of Complaint. 

Attorney Chauncey Lobingier, W. S. 
Miller, City Solicitor Charles A. O’Brien, 
Assistant City Solicitor C. Elmer Bown 
and J. E. B. Cunningham, deputy at- 
torney-general, are solicitors for the 
plaintiff. 

It is alleged in the bill that on April 
15, 1909, the defendants entered into a 
combination, mutual agreement in writ- 
ing each with the other, the purpose 
and effect of which were and are to es- 
tablish the premiums, rates, prices and 
cost to be charged by each and all of 
said companies for insurance in Alle- 
gheny county and immediate vicinity, 
which said agreement amounts to an 
unreasonable restraint of trade, stifles 
and prevents competition, tends to 
create a monopoly and was and is coa- 
trary to the public policy, illegal and 
void. 

It is alleged that the defendants still 
maintain and are mutually controlled in 
all their business of fire insurance in 
this county by this combination, and 
they have raised and increased the pre- 
mium rates, price and cost of fire in- 
surance in the county and vicinity to 
an extortionate degree and to a point 
above what said rates would have been 
if left to the influence of unrestricted 
competition. It is alleged that the de 
fendants, through their combination, 
maintain a monopoly of the fire insur- 
ance business and are preventing any 
free competition. 

It is set forth that by the means of 
the combination formed, the defendants 
have secured a monopoly of the fire in- 
surance business in this county. 

As a result of the combination the 
defendants have succeeded in raising 
and maintaining the price of insurance 
in this vicinity, up until the past few 
ronths, which were three and one-half 
times the rates charged on the same 
class of property to the same hazards 
in Philadelphia and New York, and 
more than twice the amount charged in 
3oston. Despite the reductions which 
have been made during the past few 
months the rates are still 25 per cent. 
higher here than in Boston, Philadel- 
phia and New York. 

It is alleged that defendants, describ- 
ed as foreign insurance companies, 
have abused, misused and exceeded 
the rights and privileges conferred upon 
them by the Commonwealth when they 
secured permission to do business in 
this State. 

An injunction is asked to restrain the 
defendants from continuing their com- 
bination and with fixing and regulating 
the insurance rates, and from restrain- 
ing companies and agents not members 
of the association from doing business 
in this county and immediate vicinity. 


companies 
defend- 





Fire Insurance Society of Newark. 
Charles S. Dodd, of the Royal, is pres- 
ident of the Fire Insurance Society of 
Newark, having been so elected at the 





recent annual gathering of the organ- 
ization in succession to Frederick Hoad- 
ley, of the American of Newark. Other 
otficers chosen were Stewart C, Smith, 
of Orange, and Alfred S. Chapman, of 
Newark, vice-presidents; and Ross M. 
Wickham, George C. Plume and S. G. 
Ayres were added to the executive com- 
mittee. 

INSPECTION SERVICE. 
Chicago Firemen to Examine Proper- 
ties in City With View to Pre- 
venting Fires. 

Chicago plans to turn its fire depart- 
ment into a real protection bureau. By 
this means the firemen wiil be utilized 
in inspections as well as in fire fight- 
ing service, which latter occupies so 

little of their actual time on duty. 

A sub-committee of the council has 
framed a code for a “Bureau of Fire 
Prevention and Public Safety,’ and an 
appropriation of $100,000 annually from 
the general funds of the city will be set 
aside for that purpose if the plan goes 
through. 

The head of the department will be 
appointed by the city Fire Marshal, 
who has jurisdiction over the fire de- 
partment, and the officers of the 
Bureau are to include the above men- 
tioned officer who will be one of the 
assistant marshals, a fire prevention 
engineer, a fire prevention inspector 
in charge, four supervising inspectors 
for each district, North, South, West 
and Loop and forty or fifty inspectors 
to work throughout the city. 

Chief Inspector W. D. Mathews of 
the Chicago Board has been advising 
the council’s special committee and 
will act in an advisory capacity to the 
new Bureau when it is organized. 

The new code will be very complete 


and will include regulations for fire 
drills, the number of persons to be 
employed on given floors in certain 


classes of buildings, the installation of 
safety devices of all kinds, fire es 
capes and the like. Prosecution of vio- 
lations will be conducted by the city’s 
legal department. The civic bodies of 
the city are behind the movement and 
a big improvement in Chicago condi- 
tions is certain, even if the ordinance 
does not include all the details now 
contemplated, when finally passed. 


IN SUBURBAN BOSTON. 





Plan for Operating Proposed Associa- 
tion Still Undetermined—Man- 
agers Puzzled. 

This far it’s a debatable proposition 
as to whether the resident agents or 
the Boston men shall direct the work- 
ings of the proposed Suburban Insur- 
ance Association, and consideration of 
the question will tend to still further 
delay the completion of the organiza- 

tion. 

It is freely 





conceded now that the 
Suburban Association will not be 
launched by the first of January as 
originally intended, and managers will 
consider it fortunate if it get in oper- 
ation thirty days thereafter. 








New Jersey Fire. 


In celebration of the success that 
has attended the New Jersey Fire, of 
Newark, thus far the officers and di- 
rectors of the Company gave a com- 
plimentary dinner to its friends on 
Wednesday evening. 

The New Jersey Fire was promoted 
along clean lines, and its management 
has been highly efficient. It gives 
every promise of becoming a fixture in 
the underwriting world. 





Second Big Fire for Waterport. 


Waterport, N. Y., on the lake front 
near Albion, was nearly destroyed for 
the second time within the past three 
years, when a fire started on the west 
side of Main street, and swept over the 
business section. 
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MEETING TO-DAY. | 





Conference Committees of Union 
Western Insurance Bureau to 
Discuss Co-operation. 


and | 





The conference committees of the | 
Union and the Western Insurance Bu- | 
reau will meet to-day (Thursday) in | 
Chicago in the rooms of the governing | 
committee to consider the proposed | 
plan of co-operation in Western terri- | 
tory. The committees named for this | 


important work are strong. The Union | 


committee is composed of W. S. War- | Cash Capital - 


ren, general agent of the Liverpool & 
London & Globe, chairman; General 
Agent Fred S. James, of the National 
of Hartford, who is president of the | 
Union; Manager G. H. Lermit, of the 
Northern of London, and Manager Wal- | 
ter H. Sage, of the German-American. 

The Bureau committee consists of | 
Chairman E. G. Hale of that organiza- 
tion, Western manager of the Germania 
of New York; Charles E. Sheldon, West- 
ern manager of the American of New- | 
ark; Manager Neal Bassett, of the Fire- 
mens of Newark; Manager Walter D. 
Williams, of the Security of New 
Haven’s Western department, and Pres- 
ident A. D. Baker, of the Michigan Com- 
mercial. 

The first meeting will be held at 2.20 
Thursday afternoon. The Bureau com- 
mittee will hold a preliminary meeting 
in the morning. There is much senti- 
ment expressed in favor of the move- 
ment, but the changes suggested are 
radical and will meet with opposition 
from both sides. The fact that the 
“agency commission pledge” is not 
working with entire satisfaction in the 
Eastern Union in handling the mixed 
agency situation, will probably have an 
effect upon the negotiations, as the plan 
proposes the entrance of Bureau com- 
panies into Union agencies, provided 
the commission scale is the same. 
Some members of the Bureau, it is 
known, will hold out for a differential, 
and according to the general sentiment 
such an arrangement would be impos- 
sible. 

At the meeting of the Bureau com- 
mittee last week, Manager Sheldon of 
the American of Newark stated that the | 
future position of that company as to 
Union membership has not yet been de. | 
cided and, in view of the election of 
Manager P. D. McGregor of the Queen 
to the presidency of the company, there 
is a general expectation that, if the 
negotiations fall through, the company 
will join the Union. It is known that 
there are several other companies now 
out of that organization that will go in 
if the American joins. 

On the other hand, there is a strong 
element in Union ranks which is un- 
favorable to co-operation because they 
believe that competition of the sort that 
now exists between the two classes of 
companies tends for the betterment of 
the business and the elimination of 
companies unable to meet it. At the 
same time it is argued that by any plan 
of co-operation, the companies entering 
into the agreement will put aside the 
old argument that has stood in good 
stead in several cases that there was 
no “insurance trust.” Others believe 
that this fear is groundless on account | 
of the growing public and departmental 
recognition of the anti-discrimination 
doctrine. 





Reduce Insurance on County Building. | 


Contending that the court house of 
Ontario county, N. Y., is fireproof, the 
supervisors have ordered the amount of 
fire insurance carried thereon reduced 
from $72,000 to $25,000. 





In view of his early retirement from | 


the Western field P. D. McGregor, 
western manager of the Queen, was 
presented with a handsome watch, 
chain and locket, by his associate! 


Knights of the Round Table, at a gath- | 
ering of the body on Saturday. | 


‘‘The Leading Fire Insurance Company 





- $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital..... $1,000,000.00 
SS eae 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - ~ $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of its policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W. HOWITE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 
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J. F. STOCKDELL 


Manager 
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MAY HE LIVE FOREVER. 








President E. G. Snow of the Home 
Nearly Half-Century With 
the Company. 





During 1912 E. G. Snow, president of 
the Home Insurance Company. will 
round out a half-century’s connection 
with the corporation. In recognition 
of this interesting fact the Pennsylva- 
nia field men and local managers of 
the Home presented him with a 
combination silver loving cup and 
flower vase, of attractive design and 
finished workmanship. 

Inscribed thereupon is the following: 

PHILADELPHIA, New Year’s Day, 
1912. Elbridge Gerry Snow, Esq., 

President The Home Insurance Com- 

pany of New York. 

Dear Mr. President.—The Pennsyl- 
vania field men and local managers of 
“The Home” ask your acceptance of 
the accompanying combined loving 
cup and cut flower vase as a slight 
token of their regard for you person- 
ally, as embodying the best manly vir- 
tues and also to mark their admiration 
or your. genius in making “The Home” 
the leading fire insurance company in 
the world, and also to commemorate 
the semi-centennial anniversary of 
your connection -with the company, 
1862-1912. 

With the compliments of the season, 
and our best wishes for your future 
happiness, we remain, 

Very truly and sincerely yours, 
Cc. K. Francis, E. l. MecKillip, M. C. 
Young, J. L. Brown, P. W. Brown, E. 
A. McFarlin, F. D. Blessmeyer, H. O. 
Huth. 

Though at the head of one of the 
greatest underwriting corporations in 
the world Mr. Snow is among the most 
democratic of men, and is the last to 
mention his notable achievements in 
the intricate field of insurance. 

Would that men of his stamp were 
immortal. 


REINSURED BY GERMAN-AMERICA 





Entire Business of Western Reserve 
Outside of Ohio Goes to New 
York Company. 

With the exception of its Ohio busi- 
ness the entire risks of the Western 
Reserve of Cleveland, have been rein 
sured in the German-American of this 
city. An effort will be made to inter- 
est new capital in the Western Reserve 
and if it succeeds the corporation will 
continue, though restricting operations 

to its home State. 


LEAVES NEW YORK. 





Georgia Home Reinsures Its Empire 
State Business Together With 
That in Penna. 





Finding it desirable to curtail the 
field of its activities, the Georgia 
Home, of Columbus, has reinsured its 
entire New York and Pennsylvania 
business; that in the latter State being 
taken over by the Globe and Rutgers 
of this city. 

In New York State, where the Com- 
pany is represented by John A. 
Kelly and Company, it has about 40 
local agents, with an aggregate pre- 
mium income, outside the Metropolitan 
District of $40,000. In the local field 
the Kelly and Fuller office gave it 
close to $80,000. 





Minnesota Underwriters. 





A new annex that plans to start busi- 
ness in the territory adjacent to New 
York is the Minnesota Underwriters of 
the St. Paul Fire & Marine of St. 
Paul. Whiton & Merges of this city, 
Eastern representatives of the Compa- 
ny, are likewise to direct the operations 
of its offspring here. 





Row Over Merger Proposition. 





A lively row occurred at the special 
meeting of stockholders of the Atlas 
Fire, of Des Moines, held on Friday 
last to consider a merger proposition 


with the Anchor Fire of the same city. 
The latter company offered one share 
of its stock in exchange for two shares 
of the Atlas. 

A proposition for the outright pur- 
chase of the stock of the Atlas was 
made by the Central National Fire of 
Illinois, while the Standard of Hart- 
ford made an offer for the reinsurance 
of its business. 





More Money for Camden Fire. 





Should the stockholders of the Cam 
den Fire of Camden, N. J., endorse 
the recommendation of its directors, 
the capital of the Company will, in 
February next, be increased from $500,- 
000 to $600,000, and $100,000 added to 
net surplus, bringing the latter item up 
to $800,000. 





Warned by S. C.’s Commissioner. 

Complaint having been made to the 
South Carolina Insurance Department 
regarding the sharp practice indulged 
in by some adjusters when settling 
losses, has impelled Commissioner Mc 
Masters to issue a warning to agents 
upon the subject. 





Proposed for Florida. 





C. B. Willis and George W. Carr, of 
Jacksonville, are planning the organiza- 
tion of the Florida Fire Insurance & 
Casualty Company of that city. A capi- 
tal of $2,000,000 with surplus of $1,000,- 
000 is talked of. 





Appointed Suburban Agents. 





Tallman & Sears of New York city 
have been appointed suburban agents 
for New York and New Jersey of the 
Duquesne Underwriters of the Nation- 
al Union Fire of Pittsburgh. 





Fight Special Tax Law. 
Declaring unconstitutional the Utah 
law imposing a one per cent. premium 
tax upon all fire insurance companies 
represented in the State, suit to prevent 
its enforcement has been entered by 
sixty-seven offices. 


Big Loss at Hudson. 





The town of Hudson, N. Y., had a 
fire last week out of all proportion to 
its size on the map. The storehouse 
of the New York and Hudson Steam 
boat Co., the building of the Whole 
sale Grocers Association together con 
tributed to the loss which is estimated 
at $200,000. The city gas plant and 
the Weaver Lumber Yards narrowly 
escaped. 

A marked decrease in the fire loss of 
Minnesota for October, compared with 
the record of the same month last 
year, is noted by Hon. J. A. O. Preus, 
commissioner of insurance for the 
State. The figures are given as $60,000 
and $925,000 respectively. 





Frederick W. Bliss, manager for the 
Mutual Life at Union Square this city, 
has the location that brings the busi- 
ness—and incidently that genial tem- 
perament which cements friendships. 
He is counting on an extraordinary busi- 
ness for 1912—and he’ll pay for it too. 





Representatives of the New York In 
surance Department are in San Fran- 
cisco going over the branch office fig- 
ures of the London & Lancashire and 
several othe: foreign fire insurance 
companies, as part of a general exam- 
ination. 





With a capital of $50,000 the Gen- 
eral Underwriters Company has been 
formed at St. Louis, Mo. It will suc- 
ceed to the local agency business of 
Charles Whitbread & Company. 





We are indebted to President Haynes 
of the Newark Fire for a useful and 
most attractive loose leaf memorandum 
book of vest-pocket size, and return 
thanks therefor. 
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LOGUE BROTHERS & CO. 
249°FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 


REPRESENTING THE 


GEORGIA*, HOME* INSURANCE CoO. 
MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE CoO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 
OHIO FARMERS INSURANCE CO. 





-GRINNELL AUTOMATIC SPRINKLERS 











STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices ° . . ° - Provipence, R. I. 








THE SCRANTON FIRE INSURANCE COMPANY 


SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 





Agency Connection Solicited Where Not Represented 











WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
for New Jersey Incorporated 1868 Assets Over $18,000,(00 


Third oldest American Company writing Acciden* and Health Insurance. 
Assets over $15,000,000 Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 








All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 
—— 





SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 








Financially able to meet its every obligation, and prompt and liberal in doing so 
INSURANCE Co., Ltd. 


THE YORKSHIRE YS or oer cncan' 


Is now entering the Eastern States for Agency Business, appointing Representa- 
tives in the principal Cities, and will soon be prepared to consider other territory 
ESTABLISHED 1824 
The ‘‘ Yorkshire’ is the Oldest and Strongest of the English Fire Companies 
not heretofore represented in the United States. Ample funds have been fur- 

nished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U.S. Managers, 47 William Street, New York 
New York Life Insurance & Trust Co., U. S. Trustee, New York 








WILLARD 8S. BROWN & CO., Metropolitan District Mgrs., 1 Liberty St.. New York 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSUPRANCE GO., of Ohle 


(OG WILLIAM STREET ~ «- - - New Yort 
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Fire Alarm System of Brooklyn Inade- 
quate, Antiquated and Very 
Poorly Housed. 


A deplorable condition was found, 
upon inspection by the engineers of the 
National Board of Fire Underwriters, 
to exist in the Borough of Brooklyn, 
N. Y., and the need for the installation 
of a thoroughly modern service is im- 
perative. 

During the past few 
has annexed numerous 
pendent communities, 
that its alarm system instead of being 
a well organized unit is a hodge-podge 
affair poorly related and wholly inade- 
quate to perform the important task ex- 
pected of it. 

The housing of the central apparatus 


Brooklyn 
previous inde- 
with the result 


years 


is “in a building of construction very 
little, if any, better than wooden joust- 
ed,” the roof being of “such condition 


at the time of inspection that was 
necessary to ask the salvage corps io 
spread tarpaulins to prote the fire 
alarm apparatus during a storn 
Altogether the service was disclosed 
to be in a condition of utter unreliabil- 
itv, and it is bard to conceive that the 
governing authorities should have per- 
mitted matte to have reached such 


a pass. 
NEW JERSEY LOSSES. 


New Law Affects Filing of Proofs of 
Losses—Suggestion of 
Adjuster. 





inder- 


: ‘ommerce 
and Commercial Bulletin, to prepare a 
each claim- 
ant as soon ¢ they were advised of a 


as the only effect of not send- 


form < notice to be sent to 
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be made in any instance where it is 
found that the policy or the claim has 
been rendered void, as the notice would 


waive such voidance. When sending 
notices a prominent company recom- 
mends that its adjusters use the fol- 


lowing form: 
“With reference to your loss of prop- 


erty described in this company’s...... 
peierek ass eS ne rere fe 
your intention to make a claim for 
same this company desires that you 


make proof of such loss in accordance 
with the requirements of said policy, 
no condition of which is waived by this 
notice.” 





APPROVE CAPITAL INCREASE. 
Stockholders of Newark Fire Endorse 
Recommendation of Directors—New 
Specials for Company. 


Unanimous approval having been 
given by the stockholders of the New- 
ark Fire, of Newark, N. J., of the pro- 
posed $250,000 increase in the capital 
of the Company previously recom- 
mended by the directors, the new 
shares have been issued. The stock 
sells at 200 per cent., the excess be- 
yond par being added to net surpius. 
The first payment on the stock, 50 per 
cent., is due January 15, and the bal- 
ance thirty days later. Once the new 
funds be fully paid in the capital of 
the Newark Fire will be $500,000 and 
its net surplus close to $800,000. The 
willingness of the stockholders to sub- 
stantially increase their investment in 
the Company is a strong endorsement 
of the administration of President 
Haynes. 


Special Agency Appointments. 


The field staff of the institution has 
been further increased through the 
appointment of J. U. Dixon, as speciai 
agent for New York State with head 
quarters at Albany, and of C. E. Tits- 
worth, of Harrisburg, as special agent 
for Pennsylvania and Maryland. Mr 
Dixon recently traveled for the Stand 
ard of Hartford, while Mr. Titsworth 
was a leading local agent at Susque- 
hanna. 


Vice-President Larter. 


A. E. the 
American of 
seriously ill 
at his desk, a 


Larter, vice-president of 
Newark, who has been 
for months past is again 
fact that is pleasing to 


In future the Boston interests of the 
Continental and of the Fidelity Under 
writers wiil be looked after by H. Bel- 
den Sly, in add'tion to supervising the 
business of the Continental in Eastern 
Massachusetts and Rhode Island. 


FIRE AND LIFE INSURANCE 8TOCKs. 


‘QO 












Bid | ask’d 
COMPANIES CAPITAL Approx. When price | price | 
Annl. Div. Payable per ct 
$500,000 10 Q 160 200 
500,000 10 J&J 326 ‘ 
2,000,000 50 J&J 1025 | 1(60 | 
200,000 x J&aJ 190 “ | 
2,500,000 10 Ja&aJT 295 31) | 
.@ ; abide 400,000 15 Jad 74) 320 
rican. ‘ein ‘ Je benneae 2,000,000 30 aad 500 515 | 
Germania ($50) Fire 1,000,000 20 JaJ 300 310 
Glens Falls ($10)....-... 200,000 « 30 Jad 1525 so 
Globe & Rutgers...-----... 0 cceeeeceeeseeees 400,000 40 | 475 500 
Hanover ($50). 1,000,000 16 |} 200 | 225 
I 3,000,000 35 J J | 700 715 
200,000 10 Jad 165 175 
1,000,000 20 Jad | 290 305 
otees 350,000 10 A&O | 150 165 
200,000 14 Jad 185 
400,000 10 Jad 150 
$2 400,000 i V | 90 100 
Westchester ($10) .-.. 300,000 40 F&A |} 490) 6510 
Williamsburg City ($50 250,000 20 Jad | 370 395 
LIFE | 
Etna Life : 2,000,000 15 Q 650 660 
Cor it Genera 300,000 ® J&JT 250 sae 
Equitable 100,000 A 300 ae 
Germania 200,000 12 JT&J 210 225 
Hartford Life 500,000 10 Ja&Jd 150 Saw 
as 125,000 12 MA&N | 275 ‘aa 
SE caicadiceui baer nuwnaweradeld 100,000 26 Oa&F | 400 425 
itan ($25) bec s ania cept boa aciien ian 2,000,000 7 M&N / 155 |] 175 
Prudential ($50) Wap id's bs Conaihs ite ane 2,000,000 10 450 | 50U 
Travellers Hartford ............ 2°500,000 20 | 900 |... 
United States Life...002°72°222200IIIEE 264,000 7 | £63 | ide | 
— ——- sate a, Sa ee a ae 
V-No Information Q-Quarterly A-Annually | 


10tations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
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OTHER STATE RISKS. 

Can They be Written Here for Non- 
Admitted Companies?—Test 

Case Heard. 


A case of more than ordinary inter- 


est was tried yesterday before Judges | 
Zeller, Fleming and Forker presiding at | 


Part V. of the Special Sessions wherein 
the People of the State were complain- 
ants and the Sedden Underwriting Com- 
pany was the defendant. It appeared 
that Harry A. Woodcock, a broker, on 
April 25, 1910, secured a policy of the 
United London & Scottish Insurance 
Company, Ltd., of England, from the 
Sedden Underwriting Company, 
ing the property of the Pierson 
Goods Company at Owensboro, 


Drv 


cover- | 


Ken- | 


tucky. A loss occurred that subsequent- | 


ly became the subject of litigation. The 
United London & Scottish Insurance 
Company authorized an attorney in New 
York to appear for it in the action that 
was then commenced. 

Nevertheless, a complaint appears ta 
have been made to the Superintendent 
of Insurance alleging that the insuring 
company was not authorized to do busi 
ness in this State and had failed to 
appoint the Superintendent of Insurances 
as its attorney on whom process might 
be served. ‘Thereupon, under section 
1199 of the penal law of the State of 
New York, a criminal proceeding was 
instituted against the Sedden Under- 
writing Company based on the theory 
that the Sedden Company had no righi 
to issue a policy in an unadmitted com- 
pany, although the policy covered prop 
erty in another State. 

On the trial the facts were not dis 
puted, and at the close William B. Elli- 
son, appearing for the defendant, moved 
to dismiss the information and 
the defendant on the grounds, first, thai 
it did not appear that the insuring com- 
pany was not authorized to insure prop 
erty in Kentucky, where the property 
in question was located; and, seco 
that the section of the law under which 
the prosecution was brought not 
apply to or cover insurance on prop- 
erty outside of this State. After con 
siderable argument by the District A 
torney and by Mr. Ellison the court re¢ 
served its decision and gave time within 
which to submit brie On the ti 
the Superintendent of Insurance was 
represented by Mr. Fowler and Mr 
Willis, and Assistant District Attorne; 
Smith appeared for the prosecution. 
The Sedden Company was represented 
by Mr. Ellison, Mr. Lewis E. Sisson and 
Mr. Ralph Raphael. 


does 





It is understood that this case is 
brought as a test case and that it will 
be reviewed by the higher courts. 


Finally it will be decided whether the 
Legislature of this State has power to 
prohibit the issuance of a policy within 
the State in a non-admitted company 
covering property in another State 
There is, of course, no question as to 
the power of the Legislature to restrict 
insurance of property’ within 
the State to admitted companies, but it 
is being strenuously urged that the Leg- 
islature has no power to regulate the 
making of contracts of insurance affect 
ing pronerty in other States. The pos- 
sible effect of a decision in the case 
inst tried unon the vast volume of busi 
~ess that has been heretofore carried 
on onite freely in this city will be an 
parent. 

After hearing the evidence the 
Sedden on the vround 
he was only an officer of the 
Underwritine “o —Journal of Commerce 
*nd Commercial Bulletin. 


eourt 
that 
Sedden 


acquit | 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $134,000.00 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Ohio, Maryiand, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 








JOHN C. PAIGE CO. 


INSURANCE 
B5 KILBY ST. BOSTON, MASS, 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 
Representing Eighteen Leading 
Fire Companies 
for 
Atlantic City and Vicinity 

Have desirable opening for 
another strong company. 








“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ENTERED UNITED STATES 1876 
Losses Paid - - $85,000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CiTY 











Established 1864 


Ee. &. 


66 BROADWAY ° 





Telephone 2817 Rector 


BAILEY 


——DEALER 


in—— 


Fire Insurance Stocks “‘A Specialty” 


NEW YORK 
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December 21, 1911. 


LETTERS TO HIS SON* 


THE 


Veteran Underwriter Advises as to How to Secure an Insurance Education— 


Building the Agency Plant. 





Dear John:— 

When a young special agent goes out 
into the field, he naturally wants to 
make a record, and in trying to get a 
lot of new agents is often tempted to 
nake appointments that in riper years 


of experience he would not for a 
oment consider. When you come to 
think that in appointing a local agent 
ind sending him your supplies, you 


place in his hands practically unlimited 
power to bind your company, you can 
e what a responsibility rests upon you 
to choose wisely and well to whom that 
power shall be given. 
' In this day and generation the field 
is pretty thoroughly fine-tooth-combed, 
nd the successful special agent has got 
with one open and keep 
the ground in order not to 
ss any chances. He must know his 
feld thoroughly and with energy and 
judgment keep closely in touch all along 
the line, if he is to extend his agency 
plant in a profitable and permanent 
way. 

For the first year you will probably 
time,” and will do mighty well 
put down a few good new agei- 
You'll likely make some mistakes, 
essary expef?rt- 


to sleep eye 


his ear to 





‘mark 

you 
cies. 
my boy, but these are net 
ences along the pathway of your educa- 

n, and each should teach its lesson so 
will not trip a second time 
r the same stile. The important 
iing is to heed the lessons. 


Plans for extending your agency plant 


that you 


ove 








iturally fall into two groups, vViz., ap- 
ointing agents in towns where your 
npany has no representation, and 
your supplies in cases 

here vou are not getting satisfactory 
esults. The selection of your new 
agent will present about the same 
blems in either case, and the first 
hing to remember is that what you 
vant is not just an agency list, but busi- 
ess of zood paying character. Putting 











own an agency for the of being 
epresented in the tow little 
use unless you can see g ahead, 

just going into an agency on the 
] ( that you'll get business “some 


lance 
F usually foolish unless you know 
out when the cuckoo is going to come 


out of the clock, and can see a way in 
hich vou will be of such use to the 
t that he’s bound to give you a 


It’s all right to wait for some- 

1 to come within a reasonable 

don’t want to set out your 

dry spot, else it may 

ear only len You can let your 

ipplies smoulder a while, but make 
ire that doesn’t drop off. 

If vou go into the leading agency in 
he town, there is the advantage of be 
ing where the and al- 
ways stand the chance of getting a rea- 
onable share of it in time, but with 
this particular type of agency you've got 
to go in “richt,” for otherwise about 
all you will receive will be the “tail- 
.” And make sure that the big 
agency is still ahead, for if it’s 
‘on the toboggan” your show for a 
erowing premium income on a desirable 


vou 
in a 





ns. 


the “S” 


business is you 


ings 


going 


‘lassification is mighty slim, and your 
experience there will likely be minus 
ither than plus 

The Idea! Connection. 


Of course, the ideal place is with a 
j crowing, responsible agen- 
you can find that combina- 
follew their trail night and day 
intil vou an empty seat by their 
amp fire. and then don’t pay any atten- 
ide,” but 


ning, live, 
and if 
ti n, 


see 


ion to “lire forms on this 

it down anick and licht vour pipe. 

Re chary of apnointing “new” men 
« agents. Onee in a while they pan 
ut “O. K..” hut more often the con- 
trary, and the time von spend in try- 
ine to educate them. and the money 
they often cost through crude, unform- 
*Ninth letter of 9 series which heean in the 


Oct. 26th issue of The Eastern Underwriter, 


ed underwriting ideas, makes it far 
more profitable for you to devote your 
time in going after business where it is 
to be had for the right kind of plugging. 

This, of course, does not so often ap- 
ply to men who have been brokers, or 
sub-agents, and want a direct agency, 
or to real estate men or bankers, who 
seem to have a natural aptitude for our 
line, as it does to merchants, farmers, 


school teachers, dominies and life in- 
surance solicitors, who want to work 
fire insurance as a side line. A good 
many successful agencies have been 


started that way, but, as a rule, there 
are more weeds than timothy along the 
side of the road. 

In going into a town where your com- 
pany has not been represented, make 
sure that you want an agent there. If 
some of the business is good and some 
bad, you naturally want to avoid the 
agency that has most of the poor stuff, 
and if the town has a bad congested 
center, inadequate waterworks, poor fire 
department, unprofitable record or a 
large class of undesirable element, you 
want to consider your course with great 
care, make sure you have a good pilot, 
and trim your sails mighty close if you 
expect to reach the harbor of profit. 

Get Only Reliable Parties. 

Another thing you want to make sure 
of and that is that the man you select is 
reliable and responsible, that you can 
depend on his statements concerning a 
risk, and that you will get your balances 
The first quality needs no 
comment, but a word about the other 
The agent who does not settle his bal- 
ances promptly is rarely an asset. The 
least it can mean is carelessness and in- 
attention, neither being good qualities 
in the man you're depending on to select 
business that is free from moral or 
marked physical hazard. Usually it 
means that he is hard up from too little 
business or too great extension of credit, 
and that he needs the commission, 
therefore being apt to write risks offer 
ed without giving the company the bene- 
fit of any doubts. Furthermore he may 


when due 


eS 


zet so far behind that he can never 
square up, and even though you never| 
get stuck, if you've got to go and collect | 
your balances every little while, that} 
means a very real item of expense in 
both time and money. There wouldn't 
be so many hurried calls for meetings: 
of field men to consider agencies in 


financial trouble if every company in- 
sisted on havirfg it’s money within at| 
very least sixty days, and it would| 
be a great deai better for the agent, too, 
for then he would have to collect from | 

s customers. 

After you've appointed your new| 
agent always go over with him the risks 


on which he desires authorizations, in-| 
spect the risks, name your lines and 
send a full report to your company. Be 


sure to have a definite understanding 

about the time for payment of balances, | 

and in sending in your appointment pa 

pers give all the details necessary to 

completely inform the company about its| 

new connection | 
Keep in Close Touch, 

It pays good interest on your invest- 
ment to visit the new appointee as often) 
as possible the first year, and particu- 
larly to pay him a second visit within 
months after the supplies are re- 
ed. It is also a good plan, at the 
end of six months or a year, to inspect 
all the business written, even dwelling 
and household furniture lines, for noth- 
ing else will give you so comprehensive 


six 


cei 


a knowledge of all your own business anil 


all the business in the town, while in 
addition you will have a zood iznsight 
into the general character of your 
agent's clientele, not to mention the 
moral effect on the agent, who soon | 
realizes that if his business is to be} 


regularly and systematically inspected it 


EASTERN UNDERWRITER 


will save him both time and trouble to 
choose carefully the risks which he 
gives to a company whose field man has 
that habit. 


15 


turns. On the other hand if an agency 
has shown consistent loss, the business 
should be analyzed with n icroscopic care 














and pruned with a ruthless hand. an 
You will probably go slow in chang- if pote that doe " not eae a worm = o 
ing agents, even if you are not getting hope of profit then the only t] ae > de 
as much from the town as you consider is to make a ing no m tter what 
your share, for you do not want to flop the sacrifice in imm« liate returns. 
out of the frying pan into the fire. Some My boy, remember that 1 are build 
times the smal]l income can be aursed ng yo ir age ney plant not for te lay por 
until it will grow into a big one, and this year alone or t r sane te 
certainly if you have your agent's con- come, and that it should of oer a 
fidence, and he likes you and your com terial well ¢ ‘ i a le ~ l ble 
pany, your chances are often brizhter with a solida 1 homo one oo ana 
than if you are one of many in a larg: will make it a listi ct a set - bes 
office, where perhaps the care in selec- ompan You ha e the best . yrt 
tion is not so great, and the knowledge of underwriting ta] nt at the yme offi € 
of moral hazard is not so intimate or in the field, but all their eff orts wil! 
It does not always pay in net results be in ain unless I ent 1 = 1 
to give up a small, consistently profit are of good clas " oO aete 
able business, even though the tempta- Your a oO ‘ er 
tion be strong to increase premium ré SILAS 
WANTED IMMEDIATELY 
ONE or TWO Fire ance Compani ?P ‘ATE tl 
out, GENERAL AGENGT ase wil discontinay wHhiae Go ORE ETE through 
in the STATE on NOVEMBER Ist., next, and need immediate connection to take 
care of present business on our books ‘ es Pa 
50 large ast di cqamymediately, to the right kind of Company. a PLANT of at lag 
50 large a d established agencies, and are satisfied that the PREMIUM INCOME 
as well as the CLASSIFICATION will be entirely satisfact ry in every way ; 
aS OMPANIES already qualified in MISSISSIPPI wishing to increase tl 
CHANCES for a more profitable business, or thos« desiring to enter the St By will 


Fred. C. Stockdell 


do well to communicate with us without de 


Address, UNDERWRITERS GENERAL AGENCY CO., Ltd 


ew Orleans 


lay. 


, General Manager 








R. W. ALEXANDER, Pres, 


Cash Capital $300,000.00 


FOR AGENCIES IN NEW YORK, N 









BALTIMORE 


Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 


W. W. ALEXANDER, Sec. 


=f 


Sw 


(S) 


COMPANY 


EW JERSEY and PENNSYLVANIA, 








President 


GLOBE FIRE INSURANCE CO. 


SAN ANTONIO, TEXAS 
Cc. W. CANNON 


LLOYD ¢ 


Sec'y 


ALDWELI 
and Treas, 





DESIRABLE SURPLUS LINES 








84 WILLIAM st 


ACCEPTED 
TILESTON, WHITE and COMPANY 


THROUGH OFFIC! 


. NEW YORK, N Y. 








Calumet Insurance Company 
CHICAGO 








REPUBLI 


PRA 


Stock being ra 








AND MARINE INSURANCE COMPANY 


Chartered Oct. 17th under the laws of the State of Minnesota 


CAPITAL STOCK 


Plymouth Building 


C AND DOMINION FIRE 


AUTHORIZED $3,000,000.00 
HOME OFFICE — 
Minneapolis, Minn. 
TT and GRIGSBY 
Financial Undervriters 


pidly placed in the WESTERN STATES and 
CANADA. 











ENDORSES CLEAN-UP DAY. 





Maryland Fire Marshal Holds Careless- 
ness Responsible for Eighty Per 
Cent. of Blazes. 





A warm advocate of the clean-up idea 
is Thomas J. Ewell, the efficient Fire 
Marshal of Maryland. 

In discussing this matter he said: 

Match, Rubbish, Fire. 

“Fully 80 per cent. of our fires are 
due to gross carelessness and could 
easily be prevented. One building in 
every eight visited by fire is burned 
through the careless use of matches. In 
the cities one-fifth of all the fire losses 
are from this cause. But :t is plain 
that a blazing match or a lighted cigar 
or cigarette stump cannot cause a fire 
unless it should fall in some inflam- 
mable material. Such material is usu- 
ally a heap of trash, refuse, excelsior, 
waste paper, discarded boxes or what- 
not. 

“A man walking along a street lights 
his cigar and throws away the match, 
still burning. It falls throug. a gz2rat- 
ing into a cellar upon a pile of rubbish 
and a fire starts. A burning cigarette 
stump is especially dangerous, more so 
than a burning cigar butt. ne of them, 
tarown into a heap of rubbish in a cel- 
lar or in a barn, is very apt to destroy 
tne building. 

3ut what I am especially interested 
in at this time is to get rid of inflam- 
mable rubbish in. buildings. Remove all 
such trash from cellars and other parts 
of buildings and there will be few con- 
flagrations from the careless use of 
matches or discarded cigar and cigarette 
stumps. A good way to accomplish 
this, I think, would be to have a gen- 
eral cleaning-up day, the date to be 
named by the Governor. This would 
not only reduce the danger of fires but 
would promote the health of the com- 
munity. The Health Department is 
supposed to inspect buildings for dis- 
ease-generating caniitiata, and there 
should also be an inspection for condi- 
tions which increase the liability to 
fires. The absence of such inspections 


is perhaps one of the reasons why there 
is much greater loss from fires in Amer- 
ican cities than there is in those of 
Europe. 


Underwriter Favors Plan. 

“Mr. Babb, president of the National 
Board of Fire Underwriters, has rit- 
ten to Governor Crothers suggesting 
that the Governor select and proclaim 
a ‘clean-up’ day. , he thinks, would 
stimulate the peop! to inspect their 
premises, clean them up and repair 











them when necessary to decrease dan 
ger from fires and would make a deep 
impression upon the people. 

“In that suggestion I heartily concur. 
The governors of some of the Western 
States have proclaimed October 9 as 
‘Fire Prevention Day,” selecting that 
day because it is the anniversary of the 


great Chicago fire. In Baltimore Feb- 
ruary 7, the anniversary of the great 
Baltimore day, should seem to be an 
appropriate day for such an observ- 


ance.” 


PACIFIC COAST HAND BOOK. 


The Underwriters’ Report of San 
Francisco has issued the Underwriters’ 
Hand Book for Arizona, Califor 


Nevada and Utah for the year 1911 
The latest edition of this well-know1 
publication is larger than ever before, 
containing nearly 4) pages of care- 
fully compiled data, covering all the 
fnsurance companies and agents oper 
ating in the above name s. \ 
tabulation of the experience of fire, life 
and miscellaneous insurance companies 
r each vear, beginning with 1906 and 

f e Hand Bool 

each State being given separately. The 
latest information on fire protection 


1 State 


to date, is a feature of tt 


for each town is hown n proper 
order, together with * the population 
figures A unique feature is the raii- 
road connections for the various towns, 
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together with the railroad distances ‘* = i ati i 9% 
Sas @ Guniet cane i ae ae Every-Day Problems in the Underwriting of Mercantile Property. 


valuable feature is a carefully revised 
list of field men operating in the States 
covered. In addition, there is shown 
a complete list of lic - ais ea eae _ 
pace aed Bie rage igy elt Topic Definition. of individual judgment upon the suffi- 
number of pages, the Hand Book is Anything less likely to be interesting Clency of the premium consideration to 
smaller in size than in former years, or entertaining than the topic your an the hasard of loss. by fire to 
owing to the use of a fine quality of society as i “ ene property specified, which hazard 
J q society has assigned me I cannot of jogs is in itself stituted of an 
thin paper. The price of the work is ; F ; +15 : — = 
five dollams and is for sale only by the »™aeine and I question my ability to infinite variety of detail. 
publisher, Underwriters’ Report, 959 Make comments or suggestions of : So far as we have proceeded, then, 
Sansome street, San Francisco. value sufficient to compensate for your it would appear our problem is: First, 
how to know mercantile property in its 





By Frank Lock, United States Manager Atlas Assurance Company. 








SEEEESaEEEEEeee time in listening to me. Let us be Via epochs when we ene &: per : 

For the handling of its growing Pa- clear as to what the topic really is: pow to apply knowledge good jude i 
cific Coast business the Little and “Every-Day Problems in the Under- a aia “ 
Ryser , _ age - = ment, experience and gumption to see 

Loomis Company of Glens Falls, N. Y., writing of Mercantile Property. The that we get enough premium money } 


has opened a fice Jancouver, dictionary ee 
British relied ee ae a saehline Gor Gieaiinen woh aaiee aie to pay the fire loss and expense of the 
‘ - jues: SCUSSIC SCL ell’; business, to create a reserve against 
i= a matter of uncertainty requiring fur- conflagration emergency and leave a 
= = + a . . » ; . j " . »- y - 
The Vulcan Fire of New York city ther light to determine the truth, “sweetener” for the stockholder who 
will enter California shortly. Its gen- especially when difficult or uncertain risks the capital 





eral agent for the State will be Cc. J. Of solution.” Our topic may therefore Let us now glance at the several 
Stovel, of San Francisco. be paraphrased as an endeavor tO conditions indicated above. It needs 


throw light upon the proper solution pot much thought to see that the 
ee x of the difficult questions of an unde- ¢cjement of hazard conan uentl of 
_ Edward F. De Forest, of Boston, who termined and uncertain character which yate—differs in th eo 

for thirty years prior to 1910 was gen- grise daily in the practice. of under- rate—cimers Sm Chem. greatly. 
eral agent for the Farmers of York, Pa., writing mercantile risks. 

died early last week. 


Storage Business. 
Storage business instinctively sounds 


Mercantile Property Definition. good. The commodity i : 

g . ity is generally in 

The next step would seem to be a the original package. Be rule bes 

CONCLUDES ITS PLANS. definition of “mercantile property.” In process or trading is carried on in 


sanemineuain the endeavor to furnish this I expect store. The custody of the merchandise 
President Falvey Perfects Arrange- to be very simple, first, from a desire j;. sometimes vested in the Govern- 
ments for Handling Business of to be understood by all, and, second, ment, more frequently in an independ- 
Mass. Bonding in This City. because, scientifically speaking, I do ont warehouseman, or, where privately 
eae not know enough to be technical. For aun.~4 the conditiors are of the best 
The Mass. Bonding & Insurance Our purpose it may be sufficient to de- The stock is in the least damageable 
Company of Boston has completed ex- fine es ge as hee insurance Of condition, the physical hazard is at a 
; : c odity ve s, whic -r vary- ini ; : is vi 
tensive plans for the opening on the car annie rng Ri ga os oa minimum, the moral hazard is virtually 
26th inst. of its new lability and casu- chese oe ae Sas tae ad ok non-existent. Rates, while low, are 
POG wr: igs has : teense . Se P “ge generally adequate. No wonder, there- 
alty departments here. The branch office these varying conditions under which fore, at the sound of “storage business” 
in this city, which is under the direc- Such ¢ ommodities reach our notice are: the expectant counterman pricks up 
(a) a —— a ne = his ears, and the binder is quickly 
wholesalers’ stocks; (c) retail stocks: <j cj F 
‘, s eee are : ‘ : * signed for the maximum. 
Conroy, resident vice-president, an- (q) ynder mixed occupancy with other 
nounces the appointment of George G. hazards; (e) as sole versus multiple 
Wetzel as manager of its casualty and tenant hazard; (f) in department 
stores: (g) sprinklered versus. un- 
sprinklered hazards. 


tion and management of William H. 


Jobbers and Wholesalers. 

This class of mercantile property 
ranks next in good qualities to storage, 
and this is duly reflected in rate and 
line carried on the individual rtsk. 


liability lines. 


In onformity with the Company’s 


progressive policy, the present quar- Still ee eee — The class is becoming of less import- 
ters at 84 William street have been r ee se “a / ss ; ance under changing trade conditions, 
mS i ial 5 ave point is, What constitutes the “under- : a add : 

greatly enlarged to provide for its writing’ of such mercantile properties’ which are bringing field or mill and 

Ago rnibiesiess side ‘ we gape eo Rigi a: Dror ~* the consumer closer together. 

growing surety business and the addi- We may crudely express for our pur- Retail Business 

> : ois fs pose “underwriting” as exercise . 2 ” 

tion of the new lines. The appoint. POS¢ “Uunderwritin as the exercis This vast class is the crux of the 

ment of Mr. Wetzel indicates. that *Address recently delivered before the In- whole situation. It embraces every- 
surance Society of New York. thing good, bad and indifferent, clean 


President Falvey proposes to give the 
rs 





insuring public the service of men 


horoughly trained in their particular Commercial Union Assurance Company 


branch of work. 





Mr. Wetzel has had the advantage | The Gamewell Fire Alarm (Limited) 
of a,broad and liberal training under T | h C | 
elegra oO. 
some of the best known casualty un- grap | oF iannee 


Fire Alarm and Police Telegraphs for || PINE AND WILLIAM STS., NEW YORK CITY 
| 


derwriters. He began his insurance Aye > 
Municipal and Private Plants 





career at Buffalo under the tutelage of 


=. W. DeLeon, now president of the| | SO Ses ae ee WES I E N 
Casualty Company of America. Later EXECUTIVE OFFICE 


G08 Dwight Building, | Kansas tHe Mo 
York. Following this, he was superin- | pote a a iene. San Francisco, Cal 
Utica Fire Alarm Telegraph — 


¢ 3 UNITED STATES BRANCH 
The Northern Electric & Mfg. Co., Ltd., 
lec Can. January 1, 1911 
General Fire Appliances Co., Ltd., 


tendent of the liability department of 


| 
he accompanied Mr. DeLeon to the} 30 Vesey Street, New York : 
offices of the Travelers in this city. | AGERCIES ASSURANCE CO 
haw fone ganre! sardine = ‘ ‘ 178 Devonshire Street, Boston, M: ° 
After four years’ service here he be | 625 Monadnock Epuiding. Chicag Oo, Til, 
came identified with the branck ffice 1309 Traction ding, Cincir nati, oO. TI 
tg sy ee oe 01 Watash Building” Pitsbure Po || of Toronto, Canada 
a) he Maryland Casualty in New|] } 
| 


the Aetna Life & Accident in this city, 
remaining in the position for over six | 











years, acquiring an extensive acquaint: | Johannesburg. "South Africa RET See ey $2,361,430.92 | 
ance with. brokers and with the char- | Colonial Trading Co., Ancon : Surplus in U.S 965,981.82 | 
acter of risks offered in the Metropoli- F. P Danforth, 1060 G Ganat Zone. Panama || 
an District. He served as manager | satlede + ARO Estosa. HON. GEO. A. COX, President 

of the liability department of the Em-| Rosario de Santa Fe, Argentine Republic W. R. BROCK, Vice-President 

pire State until January, 1911, when| W. B. MEIKLE. Gen. Manager 





he became one of the underwriters in 
the liability department of the Ocean 


Accident & Guarantee. His long expe 
rience and the opportunities which he 
has had for the acquirement of valu- N 
able knowledge of local conditions, 


makes certain that the Mass. Bonding 


vill have as @ manager of its new FIRE INSURANCE COMPANY 


lines, a man who is capable of a broad 


and liberal administration of the de- OF I D 
partment. PH LA ELPHIA 








President Falvey is to be congratu ALEXANDER N. STEWART, President 
lated upon having made a good selec 8. LAURENCE BODINE, Vice-President 
tion. SAM’L W. SCOTT, Secretary 
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and vile. The “every-day problems” ot 
the topic revolve around this and the 
following kindred classes, development 
of which+fact will come out later in 
this address. 

Mixed Classes. 

In the modern large city great place 
must be given to the combination of 
mercantile property values with vari- 
ous processes of manufacture, especi- 
ally of the different variety of clothing 
and trimming classes and the like. 
Such combination is sometimes found 
on the same floor, more often the mer- 
chandise is mainly on the lower floors, 
but in whatever shape the combination 
exists it constitutes a large part of our 
“every-day problems.” 

Sole Vs. Multiple Tenant Occupancy. 

Another very important division of 
the mercantile problem is that present- 
ed by the presehce under the same 
roof of many tenants as against the old 
fashioned single tenant risk. We re- 
cognize that it is a case of “many men, 
many methods.” There is a geometri- 
cal increase of hazard with the multi: 
plication of tenancy, so that the practi- 
cal underwriter realizes the “every-day 
problem” as surely enough existing 
here. A single building on Broadway 
has by actuai count some 200 separate 
tenants. Think of what this means in 
their different managements, process- 
es, characters and type of help em- 
ployed! What would the underwriter 
of forty years ago make out of such a 
combination? 

Department Stores. 

Within the span of my business 
career has arisen this class which is 
now of commanding proportions.. Evo- 
lution has produced in department 
stores a type of specialized construc- 
tion, an exactness of protection, and an 
organized discipline which excite ad- 
miration, and which so far has resulted 
most excellently from a fire insurance 
standpoint. These are to be found in 
every large city, though nowhere to 
the same extent as in New York. 
Equally throughout the country can be 
found huddles of inferior buildings ad- 
ded one to another, crammed with in- 
flammables and called department 
tores; fire traps of the worst order, 
menacing alike to life and property. 

Sprinklered Business. 

Finally, as exercising a modifying 
and subjective influence over each and 
every one of the other classes, we have 
our underwriting swayed by the pres- 
ence of the automatic sprinkler, ac- 
cepted by most of you as a matter of 
ourse, but which for many years after 
entered the business was regarded as 
urely a scientific toy, the development 
ff which appliance is yet unchecked. 

Automatic Alarm. 

Here a word may be said for our 
juiet sentinel, the thermostate or auto- 
matic alarm, which unostentatiously 
gives very substantial aid to our 
“every-day problems.” 

The Old and New. 

The old time simplicity in the writ- 
ing of mercantile business is a thing 
of the past, although fundanfental 
principles should not be changed. Mod- 
ern conditions are complex in the ex- 
treme, and are becoming more so all 
the time. As above indicated, the 
crowding of enormous numbers of ten- 
ints with their diverse processes under 
one roof presents problems such as the 
previous generation of underwriters 
had in no way to cope with. 

In this day of applied electricity, gas 
and volatile oils the imagination feebly 
zrasps the fact that some still living 
and active in our business worked in 
he days of the candle and whale oil! 

An examination of a rating book of 
a date even so recent as 1886 shows 
that things are very different to-day 
from then; in many respects much 
harder to deal with, in some respects 
much easier, for the reason that while 
the conditions themselves are much 
more intricate, the machinery’ by 
which such conditions are handled is 
much more detailed and efficient. 

The examination of this old tariff 
book of 1886 is an interesting study. It 
illustrates most strikingly the changed 
trade conditions of the past twenty- 





five years, as very few indeed of our 
prominent merchants are now left in 
their old localities. One good old de- 
partment store at the bend of Broad- 
way pays a little higher rate to-day 
than it did in 1886. One old wholesale 
house at 408 Broadway pays to-day 88 
cents, as compared to 85 cents a quar- 
ter of a century ago. In those days 40 
cents for non-fibre storage was the uni- 
versal rate. Now we range from about 
1 cents to 80 cents for the same class- 
es of goods. In those days piers rated 
at 1.25 per cent. for the buildings and 
1 per cent. for merchandise thereon, 
practically the same for all piers. Now 
we expect variations from about 60 
cents to 2% per cent. Then the Hud- 
son River Railroad stores had one 
charge—the good old 60 cents, which 


represented a little gold mine. Now 
the rates vary immensely in those 
stores, according to the class. The net 


result is that to-day the average rate 
is not greatly different from that of 
1886, but the difference to individuals 
is enormous. Then it was thought suf- 
ficient if the companies obtained the 
money from somebody—it did not mat- 
ter who. Now we go into painstaking 
labors to see that, so far as possible, 
we get the money from the right man. 
We encourage the better and penalize 
the inferior. This is as it should be. 

In considering the problem of the un- 
derwriting of mercantile property, it is 
well to let our minds be impressed by 
the values involved. I have no certain 
guide as to this, but framing estimates 
from the figures available I will say 
that all the various mercantile classes 
represent here in this New York dis- 
trict not less than $1,900,000,000 of 
risk, and the annual premium income 
to be derived therefrom is probably 
not less than $12,000,000. 

The Human Element. 

Before we come to the question of 
underwriting we have to take account 
of the ownership of mercantile proper 
ties as affecting in a large way the 
problem of underwriting. In old settled 
communities we do not encounter so 
much the shiftless and undesirable ele- 
ments, which have become largely sift- 
ed out. In the large cities of the United 
States, and pre-eminently in New York, 
it is obvious to all of us that we are 
in a perpetual flux. New elements from 
every country and of every race are 
pouring over in restless, eager, experi- 
mental throngs, bringing in their train 
perils from which the older communi- 
ties are in a large measure exempt. 
Rising above this surging condition of 
things the underwriter instinctively 
recognizes the old established mer- 
chant with his reputation of a genera- 
tion or more of assured success, pos- 
sibly in sole occupation of his premis- 
es, and he becomes a “preferred risk,” 
relieved from the necessity of the scru- 
tiny which must be brought to bear 
upon the general question of owner- 
ship where every element of national- 
ity, race and rawness to the business 
has to be brought into the analysis. 

Underwriting Goal. 

We turn now to the question of the 
practical underwriting of mercantile 
properties as distinct from the fore- 
going abstract considerations of what 
constitutes the class. The problem 
may be again briefly stated as the abil- 
ity to secure from the class premiums 
sufficient for: (a) to pay the fire loss; 
(b) to meet expenses; (c) to provide 
reserves for conflagration; (d) to fur- 
nish dividends. It is not to be expect- 
ed that the man at the counter is giv- 
ing conscious consideration to these 
four points when he is pondering the 
propriety of writing a mercantile line, 
but, nevertheless, unless these consid- 
erations subconsciously underlie the 
underwriting from beginning to end, it 
will be demonstrated that the result is 
failure. I emphasize the point that in 
the rate there must be always an al- 
lowance for “conflagration” hazard, 
which within our lifetime will probably 
not be a negligible quantity 

Rates. 

From this outline, showing the func 

tion of underwriting, it becomes evi 


= —————e 





dent that the great starting point must 
be the sufficiency of the rate. When 
as a boy I entered this business rates 
were largely made by rule of thumb 
A few broad classes with a minimum 
rate for each class covered all the re- 
quirements. Then if many paid too 
much, many others paid too little, and 
nobody knew or cared which was 
which. You can easily appreciate that 
some work has been done since these 
happy-go-lucky days when we contem 
plate the elaboration of detail now 
found in our schedule systems. 

If time permitted it would be more 
than interesting to go at length into a 
comparison of the old and the new, 
but this cannot be at the present time. 
The fundamental idea in a rating sys- 
tem is to provide a measuring instru- 
ment which shall, so far as possible, 
produce equitable results as between 
man and man in the measurement of 
fire hazard. The best we have now is 
crude in the extreme, yet it furnishes 
at any rate a starting point for better 
things, and is meant to be fair, which 
is saying a good deal. Two main rating 
systems as applied to mercantile busi 
ness occupy the field at the present 
time, modified to meet the exigencies 
of different localities; the very modifi- 
cations proving how far we are from 
established principles. These two sys- 
tems are known as the Universal Mer- 
cantile schedule and the Dean analytic 
system. Without going into detail to 
compare these systems, it may be said 
that each provides for a base rate. The 
Universal Mercantile then builds up its 
final rate by a series of flat charges for 
deficiencies and flat credits for better- 
ments. The Dean analytic system, on 
the contrary, builds up its rate by 
charges and credits which are percent 
ages upon the base rates. For instance, 
suppose a charge for an open well hole, 
which under the Mercantile schedule 
might be 10 cents; this upon risks 
rated at 1 per cent. and 2 per cent., re- 
spectively, would be 10 cents in both 
cases, but under the Dean system the 
charge would be 10 cents upon the 1 
per cent. risk and 20 cents upon the 2 
per cent. risk. This New York district 
is rated under a modification of the 
Universal Mercantile Schedule. The 
main consideration, in a practical way, 
is that the rating work within this 
area, and also over a large part of the 
country, is now done for us by the ma- 


chinery of bureaus especially organ- 
ized, handled by experts who work 
upon an elaborate system of inspec- 


tions and so make an honest attempt 
to measure hazard. This is not the 
place to go into the question as to 
whether the attempt is a success or a 
failure; whether it works entirely 
equitably or the contrary; suffice it to 
say that for our practical purposes it 
is extremely easy for the passer of 
business to turn to a card cabinet and 
find precisely what he wants, even to 
the very floor of the building offered, 
without so much as the scratch of a 
pencil or the utilization of a single 
brain molecule on his part 
Underwriters’ Judgment. 

What, then, has the counter man to 
do? There is still left a vast scope 
for exercise of his judgment, and un- 
less such judgment be good and be 
constantly exercised, it is safe to say 
either he will lose his 
pany will lose its existence. 
fact that a certain rate is indicated 
against the name of a certain man 
in a certain locality is only a starting 
point. From this starting point there 
are many conditions, some of which I 
will briefly touch upon, although I am 
sufficiently modest to be well assured 
that there are any number of men 
listening to me who could tell me most 
of these facts in a far more thorough 
manner than I can tell them, as well 
as many other points which appear to 
you as important, but which escape 
my consideration altogether. 

The, Broker. 

We will assume the starting point 
to be the presentation by the broker 
of a form of binder at the counter. 





job or his 


The mere 


com- 








The first exercise of judgment should 
in general be as to the moral hazard, 
good or bad, of the broker himself or 
of his placer. There are some 8,090 
brokers certificated in this district. 
There are a large number of these 
whose names stand for everything that 
is reliable, and it is a pleasure to 
recognize that fact. There are many 
as to whom candor compels one w 
admit that their statements need veri- 
fication and support. Furthermore, it 
is not transgressing the bounds to say 
that some placers do not in all respects 
measure up to the high tone of the 
firm that they represent. Of course, 
this is a kind of thing which in time 
equalizes and rectifies itself, but tne 
man behind the counter is lacking in 
judgment if he does not establish his 
own private standard for measurement 
of the moral hazard of the broker as 
well as the assured, and he has to 
learn to gaze at a risk with his own 
grey glasses instead of those of rose- 
colored hue, the loan of which is so 
freely tendered by the broker. 

Furthermore, to speak plain English, 
there are in this city swarms of arson 
breeders, fraudulent claim makers, 
products of a criminal mercantile class. 
These men all thave brokers to repre- 
sent them. It should be a part of the 
solution of our everyday problem that 
a broker introducing a “firebug’’ or 
criminal claimant should be refused a 
place at the counter for his other busi- 
ness, and the warning should be passed 
along the line. Again, such brokers 
are known by their association with 
ertain public adjusters of the criminal 
or semi-criminal type Such brokers 
should be denied a hearing at the 
counter. They are generally rell 
known. In this attitude the under- 
writer would have the support of the 
public adjuster of the honest type, of 
whom there are many. 

Maps. 

The next point is, unless upon the 
face of it the risk is undesirable the 
map is referred to. Does the younger 
generation realize what underwriting 
without maps really meant in the old 
days? The laborious turning to the 
books and registers, checking up and 
down pages, across columns and the 
like; these are things I can remember 
Now the map tells the story in a 
moment. Are we open in the locality’ 
Is our liability full? By the acceptance 
of this risk are we barring the op- 
portunity of getting something a little 


better? part of 








These questions are 
the problem. 
Inspection. 
he next step is the matter of 
knowledge derived from inspections 
Here, again, what a boon thorough co 
operative effort has put at the elbow 
of every underwriter in the inspections 
furnished by the New York Board of 
Underwriters, as well as by pri- 
vate inspection bureaus. It is a ques- 
tion not to be discussed at this time, 
whether still further and much larger 
benefit cannot be derived from the sur- 
vey bureau of the New York board: a 
( which is receiving careful 
msideration. While availing of these 
0-operative forms of inspection a well 
organized office should also have its 
nspection services to give pre- 
positively and promptly the 
information which is its own especial 
All this service must be utilized 
Still further reference must be made to 
mercantile standard of the assured 
graded by the several mercantile 
ncies, and allied to this also the 
“fire reports” supplied to subscribers 
must be carefully followed up. 


(To Be Concluded Next Week.) 
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CASUALTY “AND 


SURETY HAPPENNIGS 





SOME STATES OBJECT 


ALLEGE UNFAIR. “DISCRIMINATION. 
Underwriters Confronted With Pecu- 
liar Situation in Considering Bur- 
glary Policy for Bankers. 


A peculiar situation contronis com 
pany managers in connection with the 
issuance of a special form of bank bur- 
glary policy for members ol the Ameri- 
can Bankers Association, and if the 
ccntract be written it wiil have to be 
in a defined territory, instead of 
throughout the entire country as the 
bankers desire. 


being considered 
ters, and a de- 
shortly. 


The matter is now 
bankers and underwri 
for 


by 
cision may be looked 

In response to a demand from its 
members the American Bankers Asso- 
ciation some months ago instructed its 














Committee on Bank Burglary Insur 
ance to co-operate with the general 
counsel of he organization in the 
drafting of a policy that would appeal 
more directly than existing contracts, to 
the association men. Upon request the 
underwriters willingly agreed to aid in 
the work, and the policy as finally ap- 
proved represents the united effort of 
the two bodle 
The bankers association promptly 
copyrighted the contra a course that 
underwriters objected to upon the 
ground tha hey cou.d not offer non- 
membership banks a less liberal form 
nent than is given the asso 
ciation institutions, and that the copy 
righting of the form, simply meant that 
he would be put to he heavy 
expense of printing a second supply of 
policies, pré e the same indemni- 
ties, though in different language. A 
number of other reasons as to why the 
embargo should raised by the bank 
ers was advanced, the justice of which 
seemed to appeal to many of the Asso- 
ciation leaders While the matter was 
discussed a he latest annual conven 
tion ¢ 1e Am in Bankers Associa 
tio no d 1 the matter was 
reache é yn bei left to the 
nsural f f e organiza 
ion W nh |j ! now rests 
Meat! I ie S nsurance authori- 
ties be vith the subject 
ind severa ( commissioners 
state illy that under no 
circum \ d the permit the 
riting o special inter- 
ests, nd i l surance company 
s¢ a my 2 I promptly be 
ougl o task. 
Phi l I so wholly un 
for, materially altered the com 
ion of affairs, and now if the A. B. 
A. fo! ¢ int nust be with the 
expre ro i ich States as 
ect ) e€ l€ ) éxcluded 


PRESENTING ARGUMENTS. 


Prominent Attorneys Battle Over Con- 
stitutionality of Ohio’s Liability 








Law. 

Argur of the consti- 
tiona f ie Ohio employers’ lia- 
and rkmen’s compensation 

gal lore he Ohio S$ ipreme 

( I J and 1 contl most 
( I I a notable array 
( Sé ga } iw, but 
\ ed e unlikely that 

Atto I Bost will be 
abl ] e tt At n Gen 
eral Hogan and §S i] Counsel Clar 
ence D. I F H. D who 
ill l 1 I behalf 
Arguing ga f iv I Judge 

S. H. Tolles, Standard Oil Company's 
‘leveland atiorne representing the 
nerica St uuilding Company, the 
eerle Motor Ca Company, the 
Pennsylvania Steel Company, Ltd., the 
receivers for Jones Brothers (steel), 





the Cambridge Coal Mining Company 
and the Wheeling & Lake Erie Coal 
Mining Company, with whom are asso- 
ciated H. B. Arnold of Columbus and 
H. H. McKeehan of Cleveland; T. H. 
Hogsett of Cleveland, representing the 
Pittsburgh Vein Coal Operators’ Asso 
ciation; Theodore W. Reath of Phila 
delphia, F. Markor Revinus of Rich: 
mond, Va., and former Congressman 
Henry T. Bannon of Portsmouth, O., 
representing the Norfolk & Western 
Railroad Company. 
Additional briefs in 
filed last week. These 
of former Congressman 
president of the 


the case 
include those 
John J. Lentz, 
American Insurance 
Union, a fraternal, appearing for State 
Treasurer D. S. Creamer in attacking 
the law, and of the attorney general’s 
department, Judge George B. Okey of 
Columbus, representing the Ohio Fede 


were 


ration of Labor, and James I. Boulger 
of Chillicothe, representing the State 
liability board of awards, in defense of 
the law. That of Attorney Lentz, as 
personal counsel for Mr. Creamer, is 


the principal brief against the statute 


Paymasters ‘May Not Collect Premiums. 





Notice from Insuranc e Commissioner 
Hardison Massachusetts that he 
would not recognize railway paymasters 


of 


holding special commissions from casu- 
alty insurance companies as bona fide 
agents, has proven embarrassing to 
managing underwriters. The ability of 
the companies to write accident insur- 
ance upon railway men is dependent 
very largely upon the co-operation of 
the paymasters, and as this is now de- 
nied them in the Bay State, company 
officials are puzzled as to how to pro- 
ceed. 


For Mass. ‘Gntinn, 
A noteworthy field appointment made 
President Falvey of the Mass. 
of 


by Bonda- 
Boston 
his recent swing through the 
Middle West, is that of Sprague & 
Diggs, of Cincinnati. The firm has 
been given the general agency of the 
Company in al! of its departments for 
thirty-five counties in Southern Ohio, 


ing and Insurance 


during 


Company 


fifty-three counties in Kentucky and the 
entire State of West Virginia 
With Prudential Casualty Co. 
Douglas L. Edmonds who is a prac- 
ticing attorney at Los Angeles has 
been appointed general agent in 
Southern California for the Prudential 


Casualty of Indianapolis. Mr. Edmonds 


is a member of the Drake-Edmonds 
Company of Los Angeles, which trans- 
acts a general insurance business 


James A. 
pointed 
partment 
and Life 
a visitor 


Blainey, the 
manager of the 
of the General 
Assurance 
to Gotham 
enthusiastic about his 
and being thoroughly 


recently 
Southern 
Accident 
Corporation, 
this week. 

new connection 
conversant with 
the territory over which he has super 


ap- 
De 
Fire | 
was | 
He is 


! 

| 

| 
vision, he will no doubt be able to ren-| 
der a good account of himself for the | 
General. Mr. Blainey was for several | 
years special agent in the Southern } 
field for the Standard Accident, later | 
becoming general manager of the} 
Equitable Casualty of Atlanta, resign. | 
ing the latter post to accept the execu 
tive special agency of the Ocean Acci 
dent & Guarantee. Finding the attrac 
tions of the South more tempting, he 
went back to Atlanta, in which city he 


maintains headquarters for the General 


An additional $300,000 - will be added 





to the net surplus of the Royal Indem- 
nity Company of New York. 





NO CLAIMS PAID YET 


AND THREE YEARS HAVE PASSED. 


Creditors of Metropolitan Surety Com- 
pany Patiently Waiting for an 
Initia! Dividend. 

Undue haste 
of the Metropolitan 
New York city, 
can fairly be lo 
Yaweger, receiver 
was appointed to 

ary, 1909. 

A noteworthy feature in 
with the receivership is that every 
claim submitted, no matter how mer- 
itorious it may be, is rejected, presum- 
ably on general principles, and the 
creditors compelled to prove their re- 
spective claims before a referce. 

In the three years that have elapsed 
since the failure of the Metropolitan 
Surety not a.single claim has been paid, 
the only moneys disbursed having been 


in winding up the affairs 
Surety Company, of 
not a charge that 
against John F. 
the concern, who 
position in Janu- 


is 

Iged 
for 
the 


connection 





for fees of the receiver and caiaoal, 
salaries of employes, traveling expenses 
and for incidental expenses 

Report of Receiver. 

The latest report of Receiver Yawger 
covering the five months from July 6 to 
December 5, 1911, both dates inclusive 
presents an interesting study, particular 
ly to those who hanpen to hold claims 
against or are stockholder in the 
defunct institution For the period 
named Mr. Yaweger reports collections 
of $30.294.80, which sum ineludes $5. 


584.22 had from the Excise Reinsurance 


























Association on accornt of the 1906 poel 
ing agreement and $12,900 from the 
sale of 15,009 shares of Seaboard Air 
Line stock. 

In the same time the wh dishurse- 
ments aggregated £99 F851: 819.100 wf 
this amount having heen paid to E7*- 
ward R. Finch. attorney for the receiv 
er, and $3,000 as allowance to Mr 
Yaweger 

Still Hearing Claims. 

Hearings upon claims are being held 
daily and the process likely to con- 
tinue for some month 

Until the last case has be leard it 
will be impossible to even approximate 
the total liabilities of the Company 
much less the total dividend that ma 
be expected to be paid thereon 

Brief bans aig of Company. 

The Metropolit 1 Surety C mpany, 
may be re 1, was formed some six 
years ago by John J. Caullet, a graduate 
of the New York city offices of the 
United States Fidelity & Guaranty Com 
pany. Its stockholders were largel 
contractors of this city, and when the 
organization was underway, it did con 
siderable contract business. It likewise 
wrote burglary insurance, originating 
some radical departure n that branch 
of underwriting. 

Dissentions in the management of the 
institution le first to the eliminatio 
from the service of Presi Caullet, 
and subsequently to the ] of the 
Company, a receiver being appointed in | 
January, 1909, when an examination of | 





December 21, 1911. 





the accounts by the New York Insur- 
ance Department disclosed an impair- 
ment in . organization’s capital. 

John F. Yawger, the selected receiver, 
knows the surety business, having previ- 
ously served as counsel for the Guar- 
antee Company of North America for 
some years. 

To conserve their interests the share- 
holders of the Metropolitan Surety Com- 
pany formed the Stockholders Protec- 
tive Committtee, selecting as its chair- 
man John H. McClement, which body 
is still in existence. 





With Equitable Surety Company. 

An accession to the local staff of the 
Equitable Surety Company, of St. Louis, 
is E. B. Southworth. Jr., who has been 
appointed a resident vice-president here, 
and as such will aid E. B. McConnell 
and Company in developing the Com- 
pany’s business. Mr. Southworth was 
for some years resident vice-president 
in this,city for the American Bonding 
Company of Baltimore. 


Kentucky Insurance Department. 





The Kentucky Insurance Depart- 
ment is conducting examinations in 
Louisville of sick and accident com- 
panies. 

Satisfactory Business. 

The business of the Prudential Cas- 
ualty Co. of Indianapolis is satisfactory 
to the management—both as regards 
volume and quality. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mas- 


ACENTS WANTED 











ACOLINT INSU payee compen” 
at Mew York 

KIMBALL ©. ATWOOD, Presigent 
*290-292 Broadway, New York. 











To keep posted in the above, 
Francisco, the only weekly insurance 
Positively by 
in the territory extending from the 


unexcelled any insurance 


insurance 


UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast Insurance Matters’ 


read the UNDERWRITERS’ REPORT, published at San 
newspaper issued West 





tocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
350 Sansome Street 


of Chicago. 


‘dium in the United States for news of 


SAN FRANCISCO, CAL, 








Home Office, 


PLATE GLA 
PERSONA 7 
AND HEA 


DANIEL D. WHITNEY, Vice-Pres, 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


ttewexr POLICIES 


“OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
5. WM. BURTON, Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec 
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COST PRIMARY CONSIDERATION 


WITH AMERICAN BANKERS ASS’N. 








Seek Fidelity Bonds at “Reduced and 
Reasonable Rates” and Trot Out 
New Company Bugaboo. 





Officials of fidelity bond writing com- 
panies are getting thoroughly tired of 
the everlasting tirades of the American 
Bankers Association against them, and 
would welcome rather than fear the 
threatened formation of a new company 
by the bankers. 

At the annual gathering of the Amer- 
ican Bankers Association in New Or- 
leans about a month ago, the Committee 
on Insurance, after mentioning the ag- 
gregate premiums paid by members for 
fidelity bonds and other data bearing 
upon the subject, concluded by recom- 
mending that it “be ‘instructed to take 
such steps as may be necessary, either 
by negotiation with existing companies 
or by separate co-operation, to place the 
business of writing insurance upon a 
more satisfactory basis, with the end in 
view of providing the members of this 
Association with valid insurance at re- 
duced and reasonable rates.” 

Had to Please. 


Underwriters are at a loss to deter- 
mine the ground of complaint of the 
bankers. Practically all of the surety 
companies now write fidelity bonds un- 
der the A. B. A. form: the rates for 
the business are but 25 cents per $1,000, 







and as for th uncial strength of the 
companies full information thereto can 
be had from any one of forty-five State 
Insurance Departments. 


“Thirty Cent Rate Reasonable.” 


In holding the present rate (25 cents) 
charged by the surety cOmpanies as ex- 
cessive, the Association reverses the 
position it assumed several vears ago 
when it went on record as holding that 
a “rate of thirty cents per $1,000 of in- 
demnity was fair, alike to the bankers 
and to the underwriters.” 

Conditions in the banking business 
have not changed of late to such a de- 
gree as would make the above less 
true than it was when uttered. Some 
twenty-five irs ago the charge for 


fidelity bonds was 75 cents per $1,000. 
Competitior1 this down by de- 


forced 
grees until the business was written for 


0 cents. Th American Surety Com- 
pany, which had a large bank follow- 
ing, held its tariff to 40 cents and got 


the figure despite the desperate assaults 





made upon its business by newer of- 
fices. Tirin: of attacks constantly 
made upon it, the American Surety 


nt tariff, which is the 
gzreat majority of 


agreed to a 25 ce 
figure now had by the 
companies. 

Cost Primary Consideration. 

It cannot but strike one as singular 
that bankers of all men should lay such 
stress upon the question of premium, 
when the very essence of a bonding 
contract is that of stability. Unless the 
indemnity supplied be of undoubted ex- 
cellence, it is practically worthless. It 
follows logically that to provide such 
protection a fair premium must be col- 
lected, and where this is cut there must 
be a corresponding weakening -in the 
indemnity. 

A Refreshing Statement. 

In striking contrast to the eternal 
plea of the financiers for lower pre- 
miums was the remark made by a 
Supreme Court judge some years ago 
when the question of a premium rate 
upon an administrator’s bond was rais- 
ed in his court. In substance the judge 
said: “I am not so concerned in saving 
a few dollars as I am in maintaining 
to the highest possible degree the char- 
acter of the indemnity, and I realize 
that as a business proposition a com- 
pany to maintain unquestioned solven- 
cy must collect adequate premiums.” 











National Surety Company Pays Up. 


The first settlement with Franklin 
county, Ohio, by surety for the county 





deposits in the failed Union National 
Bank of Columbus, has been made -by 
the National Surety Company of New 
York, surety for $75,000. James W. 
Carroll, central Ohio manager for the 


Company, received a draft for the 
amount Saturday, gnd payment was 
made to County Auditor Sayre and 
County Treasurer Benham Monday. 
The Company has been ready to pay 
the amount at any time and only 
awaited completion of the legal for- 
malities attendant on proof of loss. 


The payment was in the hands of the 
county officials in just two weeks from 
the closing of the bank’s doors. 


Annual Meeting Called. 





The annual meeting of the American 
Liability Company of Indiana, whose 
cntrol is in Cincinnati, and with con- 
siderable scattered in Columbus 
and other Ohio cities, been called 
for Indianapolis, January 1. There is 
little for the session to consider, 
from reports of officers and election of 
directors, as the meeting at Lawrence- 
burg, Ind., last summer, the 
shareholders completed the work of 
throwing overboard the promoters, 
eleared the slate of general 
and questions of policy. 


stock 


nas 


aside 
when 


business 


Challenge Rulings of Commission. 

Suit contesting the award of the In- 
dustrial Insurance Commission of 
Washingten, has been brought in 


State Superior Court by the Imperial 
Powder Company of Chehalis. The 
action isthe outcome ofarecent severe 


explosion, the damages awarded there 


for being $30,000, while the available 
fund for payment was about $250. But 
three concerns are domiciled in the 


State which a 


levied. 


upon ssessment may be 


Gets $3,300 Damages. 





The John W. Danforth 
Benjamin L. Cowles and the C. H. 
Starke Dredging Company, were held 
by Judge John R. Hazel, of the United 
States District Court, to be negligent 
in particulars in the accident that cost 
Joseph Dangelo his life in Buffalo har- 
bor on September 16, 1910. Judgment 
for $3,300 damages awarded 
Dangelo, widow of the ased in her 
action. 


Company, 


was 


aec 





Seeks $5,000 Because of Injuries. 





Alleging that the United Electric 
Light Company of Springfield, Mass., 
was at fault, George D. Beecher, an 
electrician, has sued it for $5,000 be- 


injuries received while 
at work in the yard of the Smith and 
Wesson factory on August 8, 1910. 


Toll of Hunting Season. 


cause of serious 


During the newly ended hunting 
season thirty-five persons lost their 
lives in New England and Eastern 


Canada. Of the number five were shot 
in mistake for deer, twelve were killed 
by the accidental discharge of their 
own guns, fourteen by accidental firing 
of guns held by companions or by 
stray bullets, two were drowned and 
one died from exposure. 





Given Central Ohio Agency. 





Charles E. Bonebrake of Columbus 
has been appointed central Ohio dis- 
trict agent for the Citizens Trust & 
Guaranty Company of Parkersburg, W. 
Va., with Columbus and eight con- 
tiguous counties as territory. 





25 Damage Suits Entered. 


Twenty-five separate suits seeking ag- 
gregate damages of $82,400 have been 
filed against the Bayless Pulp and Paper 
Company of Austin, Pa. to recover for 
losses growing out of the breaking of 
the mill company’s dam on September 
30 last. 


Nina | 
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Southwestern Casualty 


Capital and Surplus - $290,000.00 


Agents wanted everywhere in the State of Texas, for 


INSURANCE COMPANY 


SAN ANTONIO, TEXAS. 


President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 


Accident, Plate-Glass, Burglary and Bonding Lines. 














Capital,$500,000 | 


Address Agency Department 


The * EMPIRE” 
STANDS FOR 

Aggressiveness 

Prompt payment of losses 

AND 

Clean methods 
Agents wanted who are unattached ar 
business 


| can produce 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








LONDUN (UARANTEE AND ACCIDENT CO., Lta 


CHICAGO 


F. W. LAWSON 
Gen’l Manager 


Liability, Accident, 
Health, Credit, Burglary 


OF LONDON, ENGLAND 
Head Office F, J. Walters 


Resident Manager 
55 John Street 
New York 


Elmer A. Lord & Co. 
145 Milk St., Bostor 
Resident Mgrs. 





England 








and Steam boiler Ftablished 1869. New 
“Our Contract—Your Security.’”’ 
T. J. FALVEY, President JOHN T. BURNETT, Sec’y and Treas. 


Massachusetts Bonding & Insurance Company 


rs TR Se <P Paid up Cash Capital - - $1,000,000.00 
EA AS A Surplus to Policy Holders - 1,588,923.95 
oy | sa Fidelity and Surety Bonds—Burglary and Theft Insurance 
: Z = The Company expects to enter the field for the writing of Liability 
As > 
3 - — and other Casualty lines about December first, 1911 


HOME OFFICE, BOSTON 


MOT 
fe Sond! - GAN, 







Good 


and producers. 


territory and positions open to experienced underwriters 











ACCIDENT 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


LIABILITY - - - - BOILER 


Prudential Casualty Company 


HOME OFFICE, INDIANAPOLIS 


CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 1911 
$749,832.25 
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Agents, Attention! 


You are sure to be a winner if you sell the best all-around 
insurance contracts for the policy holder issued by any company. 


For particulars and up-to-date propositions in Pennsylvania, 
Indiana and Illinois, address the Western Life Indemnity Com- 
pany, Masonic Temple, Chicago, Illinois. 

Over $100,000.00 deposited with the State of Illinois. 
surplus assets $154,522.23. 


General Geo. M. Moulton, President 


Net 


J, L. Mitchell, General Agency Manager 





JEFFERSON 


Standard Life Insurance Company 
Home Office: RALEIGH, NORTH CAROLINA 


A progressive, conservative Southern Life Insurance 
Company 


Surplus to Policyholders $487,536.43 


We can 


RJEFFERSON STANDARD POLICY ff) 
is & y 


Liberal agency contracts and attractive policies. 
interest men of ability and energy 
WRITE FOR INFORMATION 
a JOS. G. BROWN, President 
CHAS. W. GOLD, Sec'y and Supt. Agencies 
P. D. GOLD, Jr., Vice-Pres. and Gen. Mgr. 





SRE SIE 








Capable agents can get splendid contracts in New York 
City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
C. MERWIN TURNER 


801-2 Dun Building, 290 Broadway NEW YORK, N. Y. 








be Tascrsoasessserereserstseessspsseses: 


‘BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President 
ORGANIZED 1879 
Exceptional record during thirty-one years for 


Low Rate of Mortality Economy of Management © Prompt Payment of Claims 
Gross Assets over + tee: satis 


[hitddle Lid 
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THE NEW POLICIES AND RATES ARE NOW READY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


OF ROME, GEORGIA 


ib as just _ on the market a most complete line of new life policies. They include 
onthly Income, Guaranteed Premium Reduction and Full Premium Return Policies 
and they carry all the new features such as Total Disability and Double Indemnity. 
The rates are lower and the contracts more liberal than those heretofore issued by the 
Company. Our agency contracts are an innovation in life insurance. The commis- 
sion basis is scientifically calculated so as to give the agent all the business will stand. 


We have Good Contracts and Good Territory for Good Men 
Apply now to C. R. PORTER, Pres., Head Office, Rome, Ga. 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, £ane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








IMPORTANT POSITIONS 


are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcamed with those who can uce 
ons, who are energetic Pe and 
successful solicitors. WR. T ON 


UNION MUTUAL ‘LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricuarps, President 


Address ALBERT E. AWDE, Supt., 
either 396 Congress Street, Portland, Maine 
THORNTON CHASE, Supt., 
405 Exchange Bidg., Los Angeles, Cal. 


Frank D. Jackson, Pres. Es Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and lowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 




















Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 























INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” Openings of every kind 
in many fields. 
UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 
WILLIAM T. SMITH, Secretary 





WESTERN STATES LIFE INSURANCE COMPANY 


HOME OFFICE, SAN FRANCISCO 
WARREN R. PORTER, President 


Capital and Surplus Fully Paid in Cash - $1,355,516.99 
Policies up to the minute, over 3,000 ««BOOSTER’’ Stockholders. 
Desirable territory open in Coast States for ««LIVE WIRES.”’ 
Address; H. J, SAUNDERS, 2nd Vice-President and Manager of Agencies 
SAN FRANCISCO, CALIFORNIA 


First-Class General Agency Propositions are now Open in Texas, Utah, 
Oregon, and Southern idaho for the Right People. 














SCRANTON 
LIFE 


NOW, for im- 
Address 


Wants a good man 

on 9 
portant well-paid work. 
with references 


WILLIAM E. NAPIER, Secretary 
SCRANTON, PA. 











Fellow 


Lifemen 


Is there one among you 
who is looking for a chance 
to get in right. 

We have the best thing 
that has been offered Life 
Men in years, but it’s up to 
you to get the dope. 





Don’t let this get past you 
for there will never be an- 
other. 


INTERNATIONAL LIFE, St. Louis | 




















